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Hedge Fund Book  

 

by Richard Wilson 

 

 

Please Note:  This Hedge Fund E-Book is simply a compilation of my 170 blog 
entries on hedge funds made over the past couple of quarters. No work has been 
done to organize or edit this book at this point in time, but in the future I’ll try to 
construct rough chapters such as Hedge Fund Strategies, Hedge Fund Due 
Diligence, Hedge Fund Book Reviews, International Hedge Funds, etc.  If 
100,000 people download this then I will be publishing a real book on hedge 
funds.  If you want to be added to the list of people who would buy my book for 
$14 when do I publish one please send me an email to that effect at 
Richard@RichardCWilson.com . If you have never visited my blog before it is 
online at http://richard-wilson.blogspot.com. 

- Richard Wilson 12.4.07 

Disclaimer:  The content of this blog is in no way a means of financial advice or a 
solicitation to sell hedge funds. None of what I write in the Richard Wilson Hedge 
Fund Blog is ever an offer of financial or investment advice or products in any 
way. The Richard Wilson Hedge Fund Blog is a forum to exchange views, 
discuss trends, network, and provide business-to-business hedge fund industry 
leads. Please do not comment with investment performance of your hedge fund 
or any sales literature the SEC will frown on that and your comment will be 
deleted. Please DO comment with any ways I could improve this hedge fund blog.  
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12/4/07 

Hedge Fund Redemptions   

Hedge Fund Redemptions 

 

After investing in hedge funds some accredited investors have a 
much harder time getting their money out of a hedge fund then into them. While 
this is often preventable it is usually the result of: 

 

·  Preset lockup periods where investors must keep their money in the fund 
for a minimum of 6 months to 3 years depending on the fund mandate but 
negotiable 

 

·  The liquidity of the asset classes the hedge fund deals with. Some hedge 
funds work in such illiquid markets that they will have redemption clauses 
in their contracts that allow them to wait 3-12 months for more liquid 
markets before being forced to sell a position.  

 

·  Arbitration. The process of going through arbitration and looking at which 
funds have been through it before can vary widely and be difficult. While a 
definate exception to the rule if you get invested with a rogue hedge fund 
manager you might have to chase them through arbitration or other legal 
means to redeem your initial investment.  

 

All of this lends to making sure you have your investment goals and expectations 
clearly defined so they can included in research a hedge fund consultant does for 
you and so you can just keep these extra thing in mind while doing research 
yourself. Many hedge funds do not have lockup periods of more than 3-6 months 
and the majority work in relatively liquid markets. As the Financial Times put it, 
"The salutary lesson for those wanting to invest directly in hedge funds is that, 
under the commonly used limited partnership framework, they are, in effect, 
going into business with a managing partner, not just investing." 
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- Richard 
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Posted by Richard Wilson at 12/04/2007 0 comments    
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Total Hedge Fund Assets Near $3 Trillion   

Total Hedge Fund Assets Near $3 Trillion 

 
 

Hedge Funds closed the third quarter 
with over $2.7 Trillion in total assets under managment. In 2007 alone hedge 
fund assets have risen $337B so far with one quarter left to go. It is possible that 
the industry could gain in excess of $500B for the year. $50B of this year's $337B 
came from emerging market hedge funds growth with most of those assets being 
allocated to Chinese and Brazilian hedge fund managers. Other current year 
trends have been the increasing difficult time that small emerging hedge fund 
managers have had raising assets, and how their is increased compition among 
accredited and institutional investors due to large hedge funds keeping their 
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funds open to new investments longer. 
 
 
These types of statistics are important to keep in mind, if in 9 months hedge 
funds gained $337B then on average hedge funds raised over $37B per month. 
So when you read an article about a hedge fund blowing up and losing $2B it is a 
horrible stituation for that hedge fund manager and their investors but industry 
wide it is a fleck on the radar and the former level of hedge fund industry assets 
are gained back in less than 2 days. 
 
- Richard 
 
Permanent Link:Hedge Fund Assets Near $3 Trillion 
Related Terms: Hedge Fund Assets, Hedge Fund Asset Growth, Hedge Fund Industry Statistics, 
Hedge Funds 2007, Brazilian Hedge Funds, Chinese Hedge Funds, Hedge Funds in China, 
Hedge Funds in Brazil 
Story Source: Financial News 
Picture Source: Mcgugin  
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The Benefits of Hedge Fund Investing   

The Benefits of Hedge Fund Investing 

 

There are many benefits of 
investing in hedge funds. Most of these are not readily explained with news 
articles that you might read in the Wall Street Journal or Investors Business Daily. 
Below is a white paper updated in 2006 that discusses the benefits of investing in 
hedge fund portfolios. 
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Hedge Fund Investing Benefits White Paper 
 
- Richard 
 
Permanent Link: Benefits of Hedge Fund Investing 
Related Terms: Hedge Fund Investing, Investing in Hedge Funds, Hedge Fund Benefits, Hedge 
Fund of Fund Investing, Hedge Fund Investing Description  
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Litigation Funding   

Litigation Funding Hedge Fund Strategy 

 
 

The latest hedge fund strategy to 
emerge internationally is litigation funding. This is where a hedge fund dedicates 
a portfolio or section of a portfolio towards funding litigation that the manager 
believe highly favors the party they are supporting. With third party litigation 
funding, the investors cover a portion or all of the costs of litigation in exchange 
for a share of awards by the court. Funds employing this strategy retain legal 
experts and refer to niche experts on each case before weighing in on the 
change of possible victory. MKM Longboat, a British hedge fund has had 
dedicated $100M towards a litigation funding portfolio focussed on legal cases in 
Europe. 
 
This an important development because it could be yet another way for hedge 
funds to produce un-correlated returns to the general stock market. Cases are 
decided and awards appointed regardless of bear and bull markets. Three 
interesting developments might arise out of this movement. 
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1. I wonder how many litigation funding hedge funds will sponsor litigation 
cases involving other hedge funds. 

2. The number of hedge fund savvy lawyers hanging their own shingle on 
this strategy could explode by the 3rd and 4th quarter of 2008. 

3. If the market became large enough some funds might turn into "green 
litigation funding" firms only support cases helping the environment, etc. 
That could get interesting playing off of current market trends. 

- Richard 
 
Permanent Link: Litigation Funding 
Related Terms: Litigation Funding, Litigation Fund, Litigation Hedge Fund, Litigation Capital 
Picture Source: PatentDocs 
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Linkedin Hedge Funds Group Launch   

Hedge Fund Networking Group 

 

The Hedge Funds Group has been 
launched in conjunction with Linkedin.com. This group was formed in an effort to 
further connect hedge fund professionals to share business leads, provide 
consulting services, network, and share online resources related to the hedge 
fund industry. 
 
Initially attracting mainly technology/IT professionals the site now boasts over 
100,000 CEOs as members along with tens of thousands of investment and 
hedge fund professionals. Linkedin.com has over 5 million members and is 
growing quicker than Myspace and FaceBook. Below are some stats on the 
growth of Linkedin.com compared to other social networking websites that you 
might be familiar with: 

Network Growth rate  
LinkedIn 189% 
Club Penguin 157% 
Facebook 125% 
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Windows Live Spaces 32% 
MySpace 19% 

Source: Nielsen Online 

I have created a new group for hedge fund professionals who are on 
Linkedin.com. To join this network of hedge fund professionals and casual 
industry followers please click on the link below: 
 
Linkedin.com Hedge Funds Group Invitation Link 
 
or 
 
http://www.linkedin.com/e/gis/44059/5FC1F8699305 
 
 
- Richard 
 
Permanent Link: Linkedin Hedge Funds Group Launched 
Related Posts: 
Related Terms: Linkedin Hedge Funds Group, Linkedin Hedge Fund Group, Hedge Fund 
Networking 
Picture Source: Linkedin.com 
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Large Accredited Investors Definition   

Large Accredited Investors 

 
 

Large accredited investors are 
people with at least $2.5 million in investments (excluding homes) or $400,000 in 
annual income ($600,000 when combined with a spouse). This is a new category 
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of qualified buyers of financial products that is meant to protect smaller investors 
which the SEC see as less able to absorb some of the risks of certain 
investments. 

- Richard 

Permanent Link:Large Accredited Investors 
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accredited investors, accredited investors definition 
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Hedge Fund Investment Strategies   

Hedge Fund Investment Strategies Video 

If you can't view this video please follow this link: 
http://www.youtube.com/watch?v=n6m4_UyfLDs 

- Richard 

Permanent Link: Hedge Fund Investment Strategies 
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Using Hedge Funds in Financial Planning   

Using Hedge Funds in Financial Planning 
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If you are a financial advisor and 
would like to begin using hedge funds within your financial planning practice the 
steps below might help you navigate this process. Note: While this article was 
written for financial advisors, others might also find some useful tips and 
resources here. 

1. Speak with your broker-dealer as applicable about available hedge funds 
through their organization and what the process would be to invest in a 
hedge fund through their compliance/reporting requirements. Make sure 
and get a clear understanding of what licenses the broker-dealer requires 
you to have as well. 

2. Become a continual learner of hedge funds, read 50-100 posts on my 
hedge fund blog (http://richard-wilson.blogspot.com), subscribe to 
newsletters by FinTag, Fierce Finance, and the Albourne Village. This 
organic education (vs. being spoon fed by consultants) will pay dividends 
when it comes to evaluating fund managers and negotiating fees.  

3. Evaluate your current book of business. Who is an accredited investor? 
Who will soon become one? What amount of assets or % of your total 
book is of individuals who would be considered accredited investors? 

4. Conduct some research on hedge fund consultants and explore the 
various options available to you. You might not need to work with a 
consultant but it could help to be connected to a few consulting firms that 
see hundreds of hedge funds a year and would happy to introduce you to 
who they have selected as “best of breed” in the industry.  

5. Try to customize your portfolio allocation software or reports so that you 
can show your clients 3 typical asset allocation strategies. One might 
suggest a 5% allocation to hedge funds with others allocating say 11% 
and then 20-25% as more aggressive options. These are not hard and fast 
numbers but they might help start a conversation around their use of 
hedge fund sin the near term. 
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6. Have 3 resources on hedge fund available to provide to your client in case 
they ask more about what they are. One way to provide this information 
would be to print out 2-3 posts from within this blog that would be serve 
your clientele. For example it might be helpful to show them posts I have 
written on the Differences between “Hedge Funds & Mutual Funds,” “What 
is a Hedge Fund,” and “Why Invest in Hedge Funds?.” 

7. Establish your own internal due diligence process that can help you weed 
out managers that are not likely to provide the type of performance or 
capital preservation you are seeking. 

- Richard 
 
Permanent Link:Using Hedge Funds in Financial Planning 
Related Posts: 
Related Terms: financial advisor, hedge funds, hedge fund advisor, hedge fund 
wealth management, family office hedge fund, family office wealth management, 
wealth advisor, wealth avisory, financial planner for hedge funds, hedge fund 
high net worth advisor 
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Hedge Funds The Root of All Financial Evil?   

Hedge Funds The Root of All Financial Evil? 

 

This is what could sometimes be 
construed by reading through various news publications reporting the fraudulent 
acts and losses that are well documented among the almost 10,000 hedge funds 
in existence today. Recently though hedge fund professionals and those outside 
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the industry have been trying to correct this image. 
 
The head of the Financial Services Authority (FSA) said that, "hedge funds were 
not the catalysts or drivers of this summer’s events.” Additionally the deputy 
governor of the Bank of England stated that “hedge funds have not been blown 
away by the first signs of real market stress, as some commentators thought they 
would be.” 
 
This is important to note because it is the equivalent of Alan Greenspan and 
speaking up to clear the air on stop the continuous finger pointing at hedge funds 
whenever there is volatility in the marketplace. Many hedge funds provide 
liquidity when there otherwise would be none, they create a more "perfect" 
market to trade in. 
 
- Richard 
 
Permanent Link: Hedge Funds The Root of All Evil 
Related Posts: 
Related Terms: hedge fund performance, hedge fund volatility, hedge fund london, alan 
greenspan, hedge funds liquidity, hedge fund market, hedge fund publications 
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Multi Strategy Hedge Fund   

Multi Strategy Hedge Funds 
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Multi strategy hedge funds use 
several strategies within the same pool of assets. They might seek returns from 
running money focused on shorting equities, investing in global real estate 
projects, and seeking momentum focused event driven strategies. I haven't seen 
this type of fund very often as only the largest funds will have the resources to 
effectively employ the strategy. Many people wanting hedge fund exposure to 
this type of strategy differientation will buy a hedge fund of fund product. 
 
Here is a Comparison Between Hedge Fund of Funds and Multi-Strategy Hedge 
Funds. 
 
- Richard 
 
Permanent Link: Multi Strategy Hedge Funds 
Related Posts: 
Related Terms: multi-strategy, multi strategy, multi strategy hedge funds, multi strategy hedge 
fund, multi-strategy hedge fund, multi strategy fund, multi strategy explanation, multi strategy 
definition 
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Event Driven Hedge Funds   

Event Driven Hedge Fund Strategy 
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Event-driven hedge fund managers invest 
their assets on a opportunistic basis where they see best fit. Sometimes they will 
be restricted to a set of certain events and their fund mandate allows them to use 
a wide range of assets or investment strategies to take advantage of those 
environments. Events can include some things that global macro funds might 
respond to but they can also include IPOs, mergers, write down announcements, 
or backdating scandal announcements. They try to ride the short term 
momentum either up or down created by events that are priced into the 
marketplace. 
 
Want something more meaty? Here is a Event Driven Hedge Fund Strategy 
White Paper 
 
- Richard 
 
Permanent Link: Event Driven Hedge Funds 
Related Posts: 
Related Terms: Event Driven Fund, Event Driven Hedge Fund, Event Driven Hedge Fund 
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I just found a great article on multifamily office wealth management 
that i wanted to share. It is not new but it is a good discussion of multifamily office 
wealth management services. 
 

Family Office Wealth Managment 

 
- Richard 
 
Permanent Link: Family Office Wealth Management 
Related Posts: 
Related Terms: family office wealth management, multifamily office family management, family 
office wealth managers 
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Family Office Hedge Fund   

Family Office Hedge Fund 

 



Http://richard-wilson.blogspot.com  15 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

Many multifamily offices use hedge funds 
because their clients consist of high net worth or ultra high net worth individuals. 
There are over 800 family offices in the US and over 3,000 family offices globally. 
With such a high number of offices the types of hedge funds that family offices 
use varies from place to place. Some best practices on the types of funds family 
offices typically worth with though include using hedge fund managers that have: 

·  3+ years of a track record 
·  Deeply experienced portfolio management team of at least 4 professionals 
·  A competitively defendable and repeatable investment process 
·  Transparent operations 
·  Long-term relationships with the family office 
·  Top quartile or decile performance 
·  Returns that are not highly correlated with stock market movements 
·  Assets of over $30M with preference of at least $100M-$300M 

When dealing with hedge funds and hedge fund of funds multifamily offices 
usually avoid hedge funds that have: 

·  Track records of less than 2 years 
·  Small management teams 
·  Give off the impression of being a fly by night operation 
·  Capitalization Problems 
·  Poor marketing materials that are unprofessional 
·  Hard selling overbearing sales people that don't understand how family 

offices are ran 

 
- Richard 
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Global Macro   

Global Macro Hedge Fund Strategy 

 

Global Macro is a highly volatile 
hedge fund strategy that attempts to profit from shifts in the market due to 
economic, political, or government related events. Many times these funds use 
leverage and produce returns that are not highly correlated with the public equity 
markets. Hedge fund managers use indexes, equities, etfs, bonds, and other 
asset types while using this strategy. 
 
Want some more meat on global macro hedge fund strategies? Here's a white 
paper on Global Macro Hedge Funds 
 
- Richard 
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Related Posts: 
Related Terms: Global Macro, Global Macro Hedge Fund, Macro Strategy, Global Macro Hedge 
Funds, global macro manager 
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Distressed Securities Hedge Fund Strategy 
Explanation 

 

Hedge funds that invest in 
distressed securities buy debt or equity positions into firms filing for 
reorganization or bankruptancy. Many of these types of funds due extensive 
fundamental research analyzing the book value, balance sheet, strategic 
partners, suppliers, and creditors of a company before investing their money. 
These types of funds usually have relatively low volatility but without exception 
require someone with deep bench strength and fundamental research 
experience. 
 
- Richard 
 
Permanent Link: Distressed Securities 
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Alternative Investments Outperform   

Alternative Investments Outperform 
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‘‘Over the past decade, the four primary alternative asset 
classes – real estate, infrastructure, private equity and hedge funds – delivered 
higher returns than the traditional offerings of stocks and bonds,” said chief 
economist and strategist for RREEF, Asieh Mansour. 
 
 
Mansour points to the swelling size of the alternative asset industry as direct 
result of steady returns during uncertain times in the public markets. His report 
states that more investments in areas that are not highly correlated with stocks 
and bonds will be made, especialy by pensions and endowments. 
 
 
 
I think that these types of reports are great to see in mainstream media because 
so often we hear of hedge funds blowing up or someone commiting frauld while 
institutions are pouring money into these alternative investments. Why? Outsized 
and un-correlated returns. Many are trying to catch up on pension obligations or 
add in some extra alpha on top of their US equity money manager allocations 
which might just be trying to beat a benchmark by a few points. 
 
 
- Richard 
 
 
Permanent Link:Alternative Assets Outperform 
Related Posts: Hedge Fund White Papers, Hedge Fund Consultants and 
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Here are a few trends, facts, notes about hedge funds that I 
have picked up and some people might not know. Eventually I will combine 
several posts similar to this to create a 1 page hedge fund industry snapshot for 
professionals in the field, specifically for family offices and financial advisors who 
need to get up to speed on the latest developments. 

·  Not all hedge funds are risky relative to mutual fund, SMA, or ETF product 
alternatives 

·  There are around 10,000 hedge funds in existence with 30 new ones 
created each quarter 

·  Around 80% of all hedge funds have under $100M in total assets under 
management (AUM) 

·  According to Magnum Funds hedge fund returns have outperformed 
standard equity and bond indexes with less volatility and less risk of loss 
than equities 

·  Most hedge fund assets are being gained by the industry giants with over 
$2B/AUM 

·  Institutional investors make up a huge portion of the hedge fund investor 
base, their risk controls sometimes only allow them to invest in larger 
funds. They also have a great need for highly researched uncorrelated 
returns to safegaurd their assets. In fact the more research-heavy a large 
institution is the higher the chance will be that they invest in alternative 
assets such as hedge funds. This is ironic given the risky profiles they are 
given by the mass media 

·  Most hedge fund managers are highly professional and ethical 
·  Most hedge fund managers or portfolio management teams have 

backgrounds or unique information/experience advantages in the market. 
·  Many of the most talented traders and money managers start hedge funds 

because the payouts are higher for great performance. Yes, the investor 
pays more but they are also getting premium products. Would you try to 
find the cheapest surgean or least expensive childcare provider possible? 
Probably not. When results matter so does expertise and performance. 

·  Hedge Fund typically charge fees of 2% on base assets and 20% of any 
performance profits they bring in. Some hedge funds are only charging 1 
or 1.25% base fees while they are still considered emerging managers. 

·  Minimum investments in hedge funds range from $100k to $50M 
depending on the clout and size of the fund at hand. 
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·  In 2005 Absolute Return Magazine found that 196 hedge funds had over 
$1B in total assets under management (AUM) 

 

- Richard 

Permanent Link:Hedge Fund Industry Basics 

Related Posts: 

Related Terms: hedge fund industry, hedge fund basics, hedge fund facts, hedge fund trends, 
hedge fund events, hedge fund fees, hedge fund assets under management, hedge fund 
emerging managers, small hedge funds, new hedge fund, new hedge funds 

Posted by Richard Wilson at 11/19/2007 0 comments    

Book Review: Rainmaker   

Book Review: Rainmaker  

 
 

I wrote this book, Rainmaker during my MBA 
program two years ago. It is a short text focussed on best practices of sales, 
business development and negotiation that I picked up while working, reading the 
Harvard Business Review, and speaking with experts in sales and business 
development. It contains over 100 lessons, models and best practices that can 
help you grow your business. 
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As of this morning I have made this book available for free to those people 
reading my blog. I did this for two reasons. One, I have learned a lot about sales 
and business development since writing this book. Eventually I will write a book 
on hedge fund sales but I haven't yet so I would like you to read this more 
general book on sales and negotiation with the promise that my more focussed 
text on hedge funds will be many times more valauble. Second, I have found 
through writing in this blog that the relationships gained from giving away 
knowledge is far more valuable than a small margin of profit from individual book 
sales or advertising profits. 
 
To download this book for free please visit 
 

http://www.lulu.com/content/230431 
 
 
- Richard 
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Online Hedge Fund Community  
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I'm experimenting with an online 
community just for hedge fund professionals. It is a mix of what you find on 
Linkedin.com, the Albourne Village, and Facebook. Sub groups within the hedge 
fund community would talk about hedge fund sales and marketing, legal issues, 
hedge fund due diligence and general research, and job openings. The goal is to 
create a collaborative environment where professionals can share business 
leads, work on projects that require multi-disciplinary teams, and keep connected 
in a more meaningful way than a an email or two a year. 
 
I've setup this online hedge fund social group through ning so it could handle 40-
50,000 members eventually if people like the idea. Let me know what you think. 

http://HedgeFunds.Ning.com 
 
- Richard 
 
Permanent Link: Online Hedge Fund Community 
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Hedge Fund Search Engine   
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Hedge Fund Search Engine  

 
 
I've put together a search engine just for hedge funds. It works and acts just like 
Google but I control the scope of the content so you don't get college essays, 
websites pitching products, or information about things like trimming hedges in 
your backyard. 
 
If anyone wants to help me develop it further I could use some more suggested 
websites or blogs with lots of rich timely content. 

Hedge Fund Search Engine 
 
Thanks in advance. 
 
- Richard 
 
Permanent Link: Hedge Fund Search Engine  

Posted by Richard Wilson at 11/16/2007 0 comments    

Man Investments Announces First Ever Hedge Fund Tra ding 
Platform   

Man Investments Announces First Ever Hedge 
Fund Trading Platform 

 
 

Man Investments has announced 
the development of an online trading platform called MI Trade. This allows 
advisers to manage hedge fund investments as if they were bonds or stocks with 
the ability to rebalance portfolios at a days notice instead of waiting for weekly or 
monthly or quarterly redemption dates. Only Man Group products are being 
offered on this platform and it is being offered for free. 
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The CEO of Man Investments John Morrison called it "a major leap forward for 
hedge funds that gives Man Investments a strong competitive advantage. 
Investors can now, at no extra cost, actively and easily trade hedge funds as part 
of an overall portfolio of stocks, property and bonds." 
 
Sometimes companies release PR that is mostly fluff, this is not one of those 
times. This is a major step forward towards more transparency and flexibility and 
the ability to trade hedge funds on a daily basis will be valued highly by the family 
office and wealth management community. 
 
There are other hedge funds scrambling to put something together to compete 
against this. What starts as proprietary in the investment world eventually 
becomes open source, it is only a matter of time before there is a platform that 
hosts unaffiliated hedge fund products and allows them to be traded at any time 
in the day. 
 
- Richard 
 
Permanent Link: Man Group Announces First Ever Hedge Fund Trading Platform 
Related Posts: Hedge Fund Consultants and Advisors, Hedge Fund Books, 
Family Offices 
Related Terms: hedge fund platform, hedge fund trading platform, hedge fund day trading, hedge 
fund redemption, hedge fund holding period, hedge fund trading program 
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Image Source: ForexRebates 

Posted by Richard Wilson at 11/16/2007 0 comments    

11/15/07 

International Hedge Fund Acquisition Trend   

International Hedge Fund Acquisition & 
Distribution Trend 
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Successful hedge funds have a 
growing appetite for spending their cash on hedge fund acquisitions and gaining 
additional international product exposure and distribution channels. RAB 
announced today that it is taking a 20% stake in Tokyo-based Prestige Capital 
Management. 
 
In this particular place I believe 80% of the motivation to get the deal done was to 
increase Prestige's incentives to help distribute RAB products. They have helped 
RAB with marketing and sales in the past and increasing this can help RAB move 
from a $7B firm to more than $20B within a year if they continue to see strong 
growth across the 15 strategies that the group currently manages. 
 
- Richard 
 
Permanent Link:International Hedge Fund Acquisition Trend 
Related Posts:Goldman Sachs Hedge Fund, Hedge Fund Books, Best Hedge 
Fund 
Related Terms: International hedge fund distribution, international hedge fund sales, international 
hedge fund marketing, hedge fund marketing, hedge fund sales, hedge fund acquisition, 
Japanese hedge fund, hedge funds in japan 
 
Story Source: Fin Alternatives 
Picture Source: Geology.com  
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Hedge Fund Bandits   

Hedge Fund Bandits 
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Two hedge funds made out like 
bandits this year thanks to short positions in securities associated with subprime 
home loans. Paulson and Co. has returned over 400% so far for 2007 while 
Scion Capital had gross gains of close to 100%. 
 
This in itself isn't too surprising what is interesting is that they are trimming down 
those positions and using their capital to now bet against corporate debt. Scion 
specifically noted betting over $2.2B against corporate debt. It might seem odd 
that a hedge fund would give away it's strategy like this but the more people that 
add to short positions the better for him. More sellers + less buyers = more Scion 
profits. 
 
- Richard 
 
Permanent Link:Hedge Fund Bandits 
Related Posts: Goldman Sachs Hedge Fund, Hedge Fund Books, Best Hedge 
Fund 
Related Terms: Hedge Fund Profits, Hedge Fund Performance, Hedge Fund Subprime, Hedge 
Fund Corporate Debt, Hedge Fund Returns, Hedge Fund bets, Scion Hedge Fund, Paulson 
Hedge Fund, Hedge Fund Capital Management 
 
Picture Source: Online Traders Forum 
Story Source: Market Watch  
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Book Review of "An American Hedge Fund" by 
Timothy Sykes 
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The Positives  

·  Great read for a trader, or anyone aspiring to be a trader or start their own 
hedge fund 

 

·  The book stresses the important discipline of trading, I don't think the 
importance of discipline can ever be stressed enough for any career track 

 

·  The book is written from the perspective of a small hedge fund, this is 
unique. 80% of hedge funds have under $50M in assets yet all of the 
press and well known stories is about the huge funds in London and NY 

 

·  Many people criticize Tim's book, some go as far as to say that he doesn't 
have the right to write a book because he wasn't successful enough. 
Rubbish. First of all learning from other failures is always important and 
Tim admits part of the value of the book is learning from his mistakes. 
Second, I believe everyone has the right to write a book and I would dare 
any of his largest critics to write a more interesting or unique store of how 
they got to age 25 . 

 

·  He is open and honest in this book, which is reare in the very close vested 
world of hedge funds. Most hedge fund professionals are known for living 
by the mantra "loose lips sink ships." 
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Negatives  

 

·  The book is more about trading than a hedge fund, the meat of the book is 
about his personal journey and battle against the discipline of emotions 
involved in trading 

 

·  I can't help but think that if his message is discipline why didn't he climb 
back on the horse and refine his own abilities to be more disciplined and 
perfect his trading or work for a larger trading house or hedge fund? 

 

·  As a review on what happened with his hedge fund launch it would seem 
like the 3 big mistakes to learn from were investing in the ticketing 
company, lack of trading discipline, and not building a full hedge fund 
team or third part marketer to promote his fund. 

Overall the book was an easy quick read and pretty interesting if you are 
currently a trader or looking at starting your own fund. I don't think it is of the 
same quality of Running Money but I did get latched on to it finding myself 
reading it during my lunch breaks and rides home from work.  

- Richard 

Permanent Link: Book Review An American Hedge Fund by Timothy Sykes  
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Related Terms: Timothy sykes book review, book review american hedge fund, american hedge 
fund book by tim sykes, tim sykes book, american hedge fund book rating  
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Hedge Fund of Fund Interview with Salomon Konig, CE O of GPS Asset 
Management  
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- Richard 
 
Permanent Link: 
Related Posts: 
Related Terms: salomon Konig, interview with salomon konig, hedge fund of funds interview, 
hedge fund interview, hedge fund tv interview  

Posted by Richard Wilson at 11/13/2007 0 comments    

11/12/07 

Hedge Fund Interview: Shannon Burchett on Commoditi es  

Hedge Fund Interview: Shannon Burchett on Commoditi es 
 
 

 
 

 
 
- Richard 
 
Permanent Link: Hedge Fund Commodities Interview 
Related Posts: 
Related Terms: Hedge Fund Interview, hedge fund commodities, commodities interview, hedge 
funds interview  

Posted by Richard Wilson at 11/12/2007 0 comments    

What is a Hedge Fund   

What is a Hedge Fund? 

 
I often see Yahoo Questions, Linkedin Questions and HFMA questions about 
what is a hedge fund, what are hedge funds, how are hedge fund different from 
mutual funds? etc. To help answer these questions I have posted on these topic 
several times before but would like to add this video that explains what a hedge 
fund is. 
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Cheers. 
 
- Richard 
 
Permanent Link:What is a Hedge Fund?  
Related Posts: 
Related Terms: What is hedge fund?, what is hedge fund, what is a hedge fund, what is 
hedgefund, what is a hedgefund, what is a hedge fund of fund, what is a hedge funds of fund, 
what is a hedge fund manager  
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Amaranth Hedge Fund   

Amaranth Hedge Fund 

 
Below are two videos on the Amaranth Hedge Fund. This hedge fund is famous 
for being the most widely talked about firm blow up in the history of the hedge 
fund industry. 
 
 
 
 
 
 
- Richard 
 
Permanent Link:Amaranth Hedge Fund 
Related Posts: 
Related Terms: Amaranth Hedge Fund, Amaranth the hedge fund, amaranth blow up, amaranth 
hedge fund collapse, amaranth hedge fund failure, amaranth interview  
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Hedge Fund Interview: Larry Jones CIO of a Hedge Fu nd of Fund   

Hedge Fund Interview: Larry Jones, CIO of Hedge Fun d 
of Funds Group Nedgroup Investments  
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In this interview Jones talks about his hedge fund of fund business and how 
using hedge fund of funds is in theory less risky than investing in an individual 
hedge fund.  
 
- Richard 
 
Permanent Link: Hedge Fund Interview: Larry Jones, CIO of Nedgroup 
Investments 
Related Posts: 
Related Terms: nedgroup investments, hedge fund video, hedge fund interview, 
larry jones, cio, hedge fund of funds  
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Hedge Fund Consultants and Advisors   

Hedge Fund Consultants and Advisors 

 
 

Hedge fund consulting firms have grown in size 
and numbers of the past five years. 
 
One things I have learned about the hedge fund industry is that with dozens of 
sources of capital, hundreds of professional and software-based services and 
outsourcing options, and thousands of trading strategies there is a consultant for 
every area that you are working in. Are you a forex hedge fund? There are 
consultants out there to help you grow your assets, identify new trading 
strategies, improve your risk controls, or outsource your hedge fund accounting, 
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compliance, and back office operations. Sure they all cost money, there are no 
short cuts to success and you can model your actions after others who have 
succeeded before you. If you have a great strategy or fund you can find capital 
for it. If you have capital you might want to re-consider investing it by spending a 
day with a consultant that can ensure you are not taking the long-route towards 
your goals. 
 
Send me an email or call me if you are looking for a specific Hedge Fund 
Consultant or Hedge Fund Advisor. The ones I know include 
 
Hedge Fund Consultants I can help you connect with:  

·  Hedge Fund Accounting Consultant 
·  Hedge Fund Outsourcing Consultant 
·  Hedge Fund Due Diligence Consultant 
·  Hedge Fund Marketing Materials Consultant 
·  Hedge Fund Prime Brokerage Consultant 
·  Hedge Fund Public Relations (PR) Consultant 
·  Hedge Fund of Funds Consultant 
·  Hedge Fund Compliance Consultant 
·  Hedge Fund Sales Consultant 
·  International Hedge Fund Consultant 
·  Hedge Fund Multifamily Office Consultant 

- Richard 
 
Permanent Link: Hedge Fund Consultants and Hedge Fund Advisors 
Related Posts: 
Related Terms: Hedge Fund Consulting, Hedge Fund Consultants, Hedge Fund Consultant, 
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Affiliated Managers Group Strikes Again   

Affiliated Managers Group Strikes Again 
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The Affiliated Managers Group just 
announced it is investing in ValueAct Capital a well established and highly 
profitable hedge fund. The group has over $6B in assets and has been making 
agressive multi-billion dollare investments over the past couple of years. Sources 
say that the stake will be of around 25% in lines with their previous buy-in to AQR 
Capital Management. 

Hedge Fund Consolidation 

 
The forces that are creating this consolidation are the same that inspire new 
hedge funds to crop up each week, it is highly profitable to run a fund if you can 
survive and get results. I think we are still a few years away from the height of 
hedge fund consolidations.  

 
 
- Richard 
 
Permanent Link:Affiliated Managers Group Strikes Again 
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Related Terms: Affiliated Managers Group, AQR Capital Management, ValueAct Capital 
Management, hedge fund consolidations, profitable hedge fund, new hedge fund, assets under 
management, hedge fund buyouts, hedge funds and private equity 

Posted by Richard Wilson at 11/09/2007 0 comments    

11/8/07 

Hedge Funds Rising in Boston, New York and CT   

Hedge Fund Assets Rising in Boston, New York 
and CT 
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Many hedge funds in Boston, New York and CT have 
been gaining lots of attention from capital heavy private equity firms, merchant 
banks, and hedge fund industry giants. Hedge fund seed capital investments in 
the management companies of hedge funds is intriguing because: 

 

·  These hedge funds are starving for capital. 80% of all hedge funds have 
less than $50M in assets and several come to a point where they have 
great performance but unless they can surpass the $100M mark the 
business isn't really proftiable enough to maintain. Many will close 
business if they do not meet a certain capital threshold by a five or seven 
year milestone. 

·  If the performance is there, capital and marketing resources is often the 
missing piece to the small hedge fund puzzle towards asset gathering 
solutions. 

 

·  Their investment grows in a compounded fashion along with the 
investment returns of the hedge fund manager's products. 

The hedge funds in these three states seem to be sucking up the majority of the 
hedge fund seed capital being put to work in the US because of accessibility from 
Europe, proximity to New York, and reputation as being a hot bed for high 
performing hedge fund managers. 

- Richard 

Permanent Link: Hedge Fund Assets Rising in New York, Boston and CT 
Related Posts: 

Related Terms: hedge fund seed capital, hedge fund capital, hedge fund assets, hedge fund 
asset management allocation, hedge fund search, hedge funds in new york, boston hedge funds, 
CT hedge funds, hedge fund investing trend 
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HedgeFundRecruiting.com 
 

I am looking to sell 
HedgeFundRecruiting.com to someone in the hedge fund industry over the next 
couple of weeks. I want to sell it for something close to wht a recruiter makes 
from making one successful placement. This domain name would allow an 
individual to stand out more from the crowd and be found instantly by 
professionals and potential hedge fund clients who go online and just type in 
hedgefundrecruiting.com into their web browser. This could lead to an extra 2-3 
hedge fund clients or 9-10 hedge fund professionals working with you each year. 
 
Please make an offer by sending an email to Richard@RichardCWilson.com. 
You may also feel free to mail this to a friend using the button below. 
 
- Richard 

Posted by Richard Wilson at 11/08/2007 0 comments    
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There are over 85,000 people in the 
world with a net worth of over $30M. In the United States there are an estimated 
3,000 family offices catering their services to high net worth and these ultra high 
net worth individuals. 

Family Office Trends 

Family offices were initially created as financial partners for ultra wealthy people 
with well over $100M in assets. They would help manage every single financial 
aspect of the individual's or family's lives so that their capital could be preserved 
and put to best use to fulfill their goals. Recently many larger wealth 
management firms calling themselves family offices and at least half of all family 
offices outsource major functions such as accounting and tax services. While 
most family office services are provided in a consultative fashion that is part of 
your base fees owed special projects or assignments can cost high net worth 
individuals $300-$600/hr. 

Family Office Due Diligence 

It might seem obvious that every wealth management office has technological 
tools to create an asset allocation model that fits your risk/reward/return 
preferences but this is far from the truth. The majority of family offices do have 
these tools as they are known for investing heavily in technology, but you should 
also ask about them. Other things that seem important to consider while 
Choosing a family office seem to be: 

·  Their number of clients 
·  Average net worth/client 
·  Experience of the principals 
·  Experience of those directly serving your needs 
·  Would you be their biggest client? Smallest? 
·  Total AUM of the family office 
·  Family office employee to client ratio 
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·  Client opinions, quotes and referrals 
·  Industry reputation 
·  Their view of money management - active vs. passive 
·  What their take on hedge funds, fund of funds, and ETFs are 
·  How they design portfolio models 
·  Location 

On the topic of family office location if you have worked with a truly excellent 
family office please leave a comment below or email me and I'll begin completing 
the following list of family offices below: 
 
New York, NY Family Offices 
Boston, MA Family Offices: 
London Family Offices: 
Geneva Family Offices: 
Zurich Family Offices: 
 
- Richard 
 
 
Permanent Link: Family Office Wealth Management 
Related Posts: What Are Family Offices? 
Related Terms: family office, family offices, multi-family office, multi-family offices, family office 
services, family office wealth management, find family office, family office in new york, family 
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I have had several people asking 
me some basic questions about hedge funds and I have sometimes already 
answered their questions by chance in the past. Today I just wanted to provide 
some links to some thorough hedge fund industry white papers that I found 
online a while ago. 
 
Top 5 Hedge Fund Industry White Papers  

 

·  Hedge Fund Investing Guidance 
·  Hedge Fund Investor Due Diligence Checklist 
·  Hedge Fund Strategies 
·  Institutional Hedge Fund Trends 
·  Hedge Funds & Operational Risk 
·  The Use of Hedge Funds in Investment Portfolios 

All of these resources will be permanently posted within the black column on this 
blog to the right. Let me know if you have a favorite white paper that is better 
than one of the examples above. 
 
- Richard 
 
Permanent Link: Hedge Fund Industry White Papers 
Related Posts: Top Hedge Fund Posts, Hedge Fund Articles, Hedge Fund Forum 
Related Terms: hedge fund article, hedge fund white paper, hedge fund publication, hedge fund 
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trends article, information on hedge fund strategies, hedge fund due diligence and research  
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Raising Capital With Tenacity 
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Why do most salespeople fail in hedge fund 
sales? Here's one take: 

·  44% of all salespeople quit trying after the first call 
·  24% quit after the second call 
·  14% quit after the third call 
·  12% quit trying to sell their prospect after the fourth call* 

 
This means 94% of salespeople quit before the fifth phone call while 60% of all 
sales are made after the fourth call. This means that the overwhelming majority 
of hedge fund salespeople probably don't even give themselves a shot at selling 
their products. 
 
*Data from Herbert True, a marketing researcher at Notre Dame University  

Mid-day Update: Funny story, I wrote this post at 6AM this morning. I just got 
back from lunch and caught a call back from a financial advisor I have emailed 
once and left 5 voicemails for over the past 6 months. I had heard nothing and 
now he is interested in investing in one of our products. Tenacity paid off this 
time around.  
 
- Richard 
 
Permanent Link: Raising Capital With Tenacity 
Related Posts: Hedge Fund Seed Capital, Hedge Fund Books, Hedge Fund 
Resumes 
Related Terms: Raise capital, raising capital, marketing hedge funds, hedge fund sales and 
marketing, hedge fund sales, hedge fund growth, raise assets under management, sell hedge 
fund  
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11/4/07 

Hedge Me Book Review   

HedgeME Book Review 

 
I found Hedge Me to be a great guide to beginning a career in the hedge fund 
industry. Some have bought Hedge Me simply for the comprehensive list of 
hedge fund employers and recruiters that is included in the book. The hedge fund 
industry is a very competitive place to work and by reading this guide you can 
increase your chances of getting a job as well as possibly avoiding the mistake of 
working in the wrong type of hedge fund position. 
 
For example this book provides insights into the day-to-day activities of hedge 
fund traders, analysts and sales professionals. This shows you what their 
schedules and responsibilities look like and it can help paint a clearer picture that 
is sometimes hard to piece together through reading articles online and 
conducting informational interviews. 
 
Hedge Me is also great for statistical references on what you can expect to get 
paid and how large the industry is. If nothing else you will have hard numbers to 
go off of and if you can negotiate $35 more pay than that alone has paid for the 
price of this book.  
 
- Richard 

 
 
 
Permanent Link: 
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·  Hedge Fund Industry White Papers 

 

·  Family Office Wealth Management 

 

·  Exchange-Traded Notes 

 

·  Private Equity in South Africa 

 

·  Dubai Investment Trend 

 

·  Family Office Wealth Management 

 

·  Hedge Fund Managers & Pedigree 
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·  Hedge Fund Industry Networking 

 

·  Hedge Fund Domain Names & Websites 

 

·  Online Hedge Fund Communities 

 

·  Hedge Fund Blog 

 

·  Hedge Fund Fees 

 

·  Best Hedge Fund 

 

·  Hedge Fund Prime Broker 

 

·  Asset Management in Boston 

 

·  Hedge Fund Management 

 

·  Fund of Hedge Funds 

 

·  Separate Managed Accounts 

 

·  Unified Managed Account 
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·  Capital Introduction 

 

·  Hedge Funds and Private Equity 

 

·  Hedge Fund Sales Positions 

 
Let me know if you are looking for something else. You can influence the content 
produced for this blog by voting below. 
 
- Richard 
 
Permanent Link: Additional Hedge Fund Articles 
Related Terms: hedge fund articles, hedge fund article, articles on hedge funds, hedge fund 
publications, hedge fund author, hedge fund white paper, hedge fund of fund article, articles on 
hedge fund of funds  
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Top Hedge Fund Blog Posts   

Top Hedge Fund Blog Posts 

 

·  What are Hedge Funds 
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·  Hedge Fund Blog 

 

·  How to Invest in Hedge Funds 

 

·  Hedge Fund Networking 

 

·  Hedge Fund Broker 

 

·  Hedge Fund Books 

 

·  Hedge Fund Seed Capital 

 

·  Hedge Fund Resumes 

 

·  Hedge Funds vs. Mutual Funds 

 

·  What are Multi Family Offices? 

You may influence the content published for this blog by voting below. 
 
- Richard 
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11/2/07 

Exchange-Traded Notes   

Exchange-Traded Notes 

 
(You may also view this page later at http://www.Exchange-TradedNotes.com) 

One of the fastest growing trends in new 
investment products is the development of Exchange-Traded Notes. Contrary to 
exchange-traded funds these are debt instruments that allow banks to package 
structured notes for the retail market. As the name implies these products can be 
freely traded on an exchange like an ETF and they do track relative indexes. 
 
While some exchange-traded notes will have a general structured note exposure 
many will specialize in commodities or currencies and have tax advantages that 
aren't always seen in a exchange-traded fund product. 
 
Some of the banks releasing different forms of echange-traded notes and 
enhanced exchange-traded notes include Barclays Bank, Goldman Sachs, Bear 
Stearns, Deutsche Bank, and J.P. Morgan Chase. You can be that Wisdom Tree, 
Envestnet, Vangauard, and Powershares will soon be releasing similar products. 
They are really modeling these so that they look and feel very similar to 
exchange traded fund products which have exploded in popularity over the last 
five years. 
 
- Richard 
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Great Exchange Traded Note Article: http://online.wsj.com/article/ 
SB119396588032780031.html?mod=mkts_main_news_hs_h 
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Private Equity Investor Road Shows in South Africa   

Private Equity Investor Road Shows in South 
Africa 

 

Many of the largest institutional pension funds making their 
way through South Africa on a roadshow to review possible private equity deals. 
In a news piece this morning Martin Arnold of the FT said that, "Investments in 
African private equity have more than doubled in a couple of years, as big US, 
European, Middle East and Asian institutional investors have raised their 
allocation to emerging markets and sought to diversify their portfolio." South 
African Private Equity firms raised $1B in 2005, $2.35B in 2006, and now with a 
couple months left to go they are up over $2B in additional investments for 2007. 

China, India, and South Africa? 

The explosive growth of China and India over the past 5-7 years has really 
sparked the interest of investors large and small due to their seemingly weak 
correlation with the US stock market and large returns. The reason why pension 
funds are going to South Africa is that any move they make needs to be well 
diversified to manage risk. If they invest in a few international private equity firms, 
those firms should probably be based in more places than just China and India. 
Many pension funds hire institutional consultants who are paid highly for their 
ability to create a risk budget rand run portfolio optimization analytics which 
include the correlation of returns in different national markets and make 



Http://richard-wilson.blogspot.com  47 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

recommendations based on that analysis. 
 
What's next? 
 
Usually what starts in the institutional investment world eventually is pushed 
down through the bank channels, investment platforms, broker-dealers, and retail 
clients. I would guess that in 3-5 years there are a few South African mutual fund 
and etf products that do well while the hedge fund and private funds in the area 
continue to grow. 
 
 
- Richard 
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Related Terms: South African private equity, private equity in South Africa, South African 
Investments, hedge funds in South Africa, investment managers in South Africa, South African 
money managers, PE firms in south Africa, private equity in South Africa, South African 
Investments, hedge funds in South Africa, investments in South Africa  

Posted by Richard Wilson at 11/01/2007 0 comments    

10/31/07 

Dubai Hedge Fund and Private Equity Activity   

Dubai Hedge Fund and Private Equity Activity 
Trend 

 
 

While Dubai is a tourism hotbed 
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and most well known for its modern architecture, indoor ski slopes and record 
numbers of tourists it is fast positioning itself as the financial center for northern 
Africa and the middle east as a whole. There are over 400 investment firms now 
based in or that have plans to build offices in the Dubai Financial Center. The 
ease of investment regulations and low taxes have attracted hundreds of 
professionals to the area. 
 
It was recently announced that Dubai International Capital (DIC) invested a 9.9% 
stake in an American hedge fund Och-Ziff earlier this month. Other US 
investment firms that have sold pieces of their firms to investment groups in 
Dubai include The Carlyle Group and Apollo Management. Each has resulted 
inminority ownership of less than 15%, but I believe we just starting to see the 
beginning of a trend here. More up and coming financial centers such as China, 
Brazil, and the United Arab Emirates will be playing catch-up to other financial 
centers by making large investments in US and UK based investment firms. 
 
- Richard 
 
 
Permanent Link: Dubai Hedge Fund and Private Equity Activity 
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What are Family Offices / Multi-Family Offices? 

 
 

Family offices are exclusive wealth management firms that 
usually only accept clients with at least $10-$25M of investible securities. They 



Http://richard-wilson.blogspot.com  49 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

typically have less total clients but spend more time with each client often 
assisting with tax, estate planning, charitable giving, foundation, and even budget 
issues in addition to traditional wealth management services. The costs are 
typically a little higher than a traditional wealth management office but you get 
more personal comprehensive service and usually a more sophisticated view of 
portfolio construction with access to alternative investments. 
 
Family office professionals will take the time to ensure your separately managed 
acocunt investments are balanced and in line with your 401k or IRA investments. 
Their employees are often experienced and sophisticated enough to understand 
unified managed accounts (umas), and will be able to explain them to clientele so 
they may be employed where appropriate. While many family offices use hedge 
fund of funds, family office professionals will often find an individual hedge fund 
manager that fits you best if they do not already have one that they work with, 
and ultimately they are known for working harder to make you happy because 
they only work with a smaller group of core clients. Many high net worth 
individuals belong to health groups where doctors will take the time to set down 
with you for a couple hours each quarter or year and talk about your health and 
habits. This type of highly personal attention is equivelant to what you get in a 
financial sense at the best family offices. 
 
AUM of Family Offices  
 
While many family offices have $1B or less under management the top ten have 
over $5B each with largest ones advising $15-$22B of assets. 

- Richard 
Permanent Link: What are Family Offices? 

Related Terms: family office, family offices, multi-family office, multi-family offices, family office 
professionals, family office contacts, family office wealth advisory, multifamily office contacts, 
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In the hedge fund industry t is not 
what you know, it is not who you know. It is who knows you. 
 
MPC Investors is a $3B hedge fund based in London. Last month they raised 
$900M to launch a pan-European directional long/short fund. This was while a 
higher than usual number of funds were losing assets or struggling to gain as 
much progress as they had during first two quarters of 2007. To launch this fund 
they closed two Asian-based hedge funds that had failed to reach critical mass 
assets under management(aum) levels and went shopping for the best hedge 
fund talent they could possibly fine. "I wanted to be able to look our clients in the 
eye and say this is exceptional," said Peter Harrison currently the Chief 
Executive Officer of MPC Investors. After hiring them he has also said, "you have 
to give your portfolio managers the best chance to outperform. That gets lost in 
many firms where they are trying to do a bit of management but also spending 
their time on strategy, or beating up their sales team, or the sales team is putting 
pressure on them to launch new product. Our sales team meet clients so the 
fund managers don't have to. Our objective is fund performance - it's all that 
matters." 
 
This $900M was raised for a fund that didn't have a track record yet and it 
supported a portfolio management team that did not even exist three months ago. 
MPC Investors didn't have the option of shopping around a three year track 
record and 20%+ gains since inception. 
 
I am writing about this because it communicates two details about how hedge 
funds are raising assets. The first is that assets are raised based more off of 
current relationships than past performance. The investors you are approaching 
must be familiar with who you are, what you stand for, and what your competitive 
advantage is. The second is that pedigree and a hedge fund's positioning and 
story behind its team can trump almost any other asset gathering barrier. 
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Harrison went out to hire the very best of the best and now he has has a 
structure in place that allows the portfolio management team to focus just on 
bringing in performance. Some would say this is a cover for bringing in great 
talent that's not great at speaking with investors but I think the message that 
portfolio managers should be focused on the market and not sales meetings 
resonates with many people and it is not the status quo. 
 
If you are a large institutional investor or family office you see more hedge funds 
approaching you every quarter. How do any of the hedge funds stand out? I think 
the four ways are past relationships, pedigree of the team, competitive 
advantages realized through the investment process (could include manager 
expertise - see pedigree) and performance 
 
I list performance last within the list above because it is really becoming a 
commodity. There are thousands of firms out there with great performance. It is a 
given that if a hedge fund is committing a lot of resources to marketing that they 
probably have great performance. With the exception of a 7 or 10 year plus track 
record of it, high performance alone does not excite institutional investors, they 
see it Monday-Friday. 
 
 
- Richard 
 
 
Permanent Link: Hedge Fund Managers & Pedigree 
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Funds 
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Networking within the hedge fund 
industry can be challenging, or maybe you disagree but you are constantly 
looking to create more powerful relationships. I want to help people connect, get 
answers to questions, and eventually help build a community around the Richard 
Wilson Hedge Fund Blog so that it is more than a long series of posts by myself. 

3 Ways to Network Within the Hedge Fund Industry Us ing The Richard 
Wilson Hedge Fund Blog 

1. Post comments under the blog posting that is most closely related to the type 
of person or group that you were looking to connect with. Everyone will instantly 
be able to see your contents and some people might email you directly or post a 
reply to your posted comment. 
 
2. Email me at Richard@RichardCWilson.com or call me at 503.789.7901 and I 
will connect you with an individual I know or direct you towards a few possible 
next steps. 
 
3. Write a guest article for the Richard Wilson Hedge Fund Blog. I currently have 
around 250 people reading my blog every day which is getting close to 100,000 
visits/year. Write anywhere from two paragraphs to ten pages and if it seems to 
be in line with the topics I'm focusing on I will post it with a two sentence spot on 
who you are with your email address at the bottom of it. 
 
- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
 
Permanent Link: Hedge Fund Industry Networking 
Related Terms: hedge fund networking, hedge fund network, hedge fund industry, hedge fund 
industry networking, hedge fund online networking, hedge fund community, hedge fund of fund 
community, fund of fund networking, network within the hedge fund industry, hedge funds 
networking  
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10/25/07 

Differences Between Hedge Funds and Mutual Funds   

Differences Between Hedge Funds and Mutual 
Funds 

 

I saw a question within another online hedge fund community 
regarding the differences between hedge funds and mutual funds and figured I 
would copy my answer to the individual here in my blog. For those of you in the 
hedge fund industry this is obvious stuff so please just let me know if I missed 
something glaring. 
 
 
 
Mutual Funds  

 

·  Their performance is marked against a relevant benchmark which they try 
to beat in up years with superior performance and protect their investors 
with less losses in bad years- Pooled investment vehicle similar to a 
hedge fund. 

·  They can use some securities that have returns traditionally uncorrelated 
with the overall market but in general they are limited to stocks, money 
market accounts, and bonds 

·  Anyone can invest in mutual funds 
·  Mutual funds calculate the price of their vehicle daily based on the number 

of investors and the market-rate or cost for a mutual fund goes up as it 
becomes more popular- You can find mutual fund of fund products and 
they have been rising in popularity in the past 5 years- Average cost of a 
mutual fund is 75 basis points or .75% per year 

Hedge Funds  
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·  Contrary to what Investopedia will tell you hedge funds do not always 
invest in publicly traded securities. They often invest in art, futures, PIPE 
deals, real estate and other investment vehicles that aren't highly 
correlated to the general market.  

·  Depending on who you ask there are around 12-14,000 hedge funds 
competing against each other- Hedge fund have developed (the media 
has developed) an image of hedge funds as being ultra risky employing 
dangerous levels of leverage- Hedge funds may invest in art, website 
domain names, stocks, bonds, options, futures, Foreign Exchange, or 
wind power farms 

·  Hedge funds manage their portfolios aiming for absolute growth targets 
and they don't usually compare themselves against any stock exchange-
based benchmark such as the S & P 500 or Russell 3000 

·  Most hedge funds are attempting to invest their money that is uncorrelated 
with the overall market 

·  You have to be an accredited investor (if you live in America. This means 
meeting high net worth standards) to invest in a hedge fund or hedge fund 
of fund product- There are several hedge fund of funds. These are 
investment vehicles that invest in other hedge funds. This way if someone 
has $2M to invest they can place it into a hedge fund of fund and they will 
create a portfolio for your funds so that it fits your specific appetite for risk- 
While fees are starting to come down the average hedge fund manager 
charges a 2% base fee and a 20% performance fee. Note: America is one 
of the only places where you have to be an accredited investor to invest in 
hedge funds. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 
 
 
Permanent Link: Differences Between Hedge Funds and Mutual Funds 
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Needless to say a great hedge fund domain name for 
your business or fund can be hard to find. Many times 1 word names go for 
$10,000 to $50,000. I currently own 475 domain names a few of them relate to 
hedge funds. I'm looking to get rid of the following domain names. Let me know if 
you are interested in buying any of these: 
 
AlternativeInvestmentFirms.com 
 
HedgeFundClones.com 
 
HedgeFundComliance.info 
 
HedgeFundLaw.info 
 
HedgeFundResearch.info 
 
TopPrivateEquityFirms.com 
 
 
 
- Richard 
 
Permanent Link: Hedge Fund Domain / Website Names 
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Book Review: Running Money by 
Andy Kessler 

Possibly because it was one of the first hedge fund books I have read, this is one 
of my top five favorite books on hedge funds. 
 
Running Money is a casual and quick read that you could finish over a long 
weekend. In this book Andy tells his story of moving from an investment analyst 
position to starting a hedge fund and seeking the all powerful first $100M in 
assets. It is a fascinating story and the book is a fun read for an an industry 
professional or someone new to hedge funds.  
 
For $5 what do you have to lose? 
 
- Richard 
Permanent Link: 
Related Terms: Andy Kessler, Andy Kessler's book, Andy Kessler Running Money, Running 
Money by Andy Kessler  
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Hedge Funds Gaining Assets in 
South Africa 

 

With all of the media exposure 
around China and Brazil's economic growth Africa is sometimes forgotten to even 
be a part of the hedge fund industry. It wasn't until the late 1990's when the first 
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few hedge funds in South Africa were launched. 
 
The 2007 Novare Investments report on African Hedge Funds said that 33 funds 
were launched between January and June of 2007. Even more importantly the 
total assets managed by hedge funds in South Africa increased by over 70% to 
25.9B Rand 
 
- Richard 
 
Source: Reuters 
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Online Hedge Fund Communities & 
Message Boards 

 

Online hedge fund communities and message 
boards can be the quickest way to learn about hedge funds. You can quickly 
read common questions that new investors or hedge fund industry professionals 
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are asking and directly connect with experienced people in the field who are 
happy to talk to you about hedge funds. 
 
The Top Five Online Hedge Fund Communities (Besides the Richard Wilson 
Hedge Fund Blog) are: 

1. Albourne Village 
2. Hedge Fund Marketing Alliance Message board  
3. Hedge Fund Lounge 
4. Hedge Week 
5. The Hedge Fund Center 

Let me know if you frequently visit another online hedge fund community that is 
not listed above and I'll work on expanding this list to the Top Ten Online Hedge 
Fund Communities & Message Boards. 
 
- Richard 
 
Permanent link: Online Hedge Fund Communities & Message Boards 
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message board, hedge fund of fund forum, hedge fund of fund message board, hedge funds 
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Jobs at hedge funds can be hard to obtain. I had several 
people write in over the weekend asking for advice on landing jobs at different 
types of hedge funds, so here it is. 
 
The following are the three steps I would recommend someone take if they are 
currently working outside of the industry or are currently going to school full time. 
 
1. Learn everything you can about hedge funds, trends, who the big players area, 
etc. Subscribe to my blog (yes it is free), join the Albourne Village (online hedge 
fund community), read white papers and hedge fund news through Google, and 
read articles found on Hedge World. 
 
2. Get some sort of 1-10 hour a week hedge fund internship or experience of 
some type just so you can get the clock ticking on that and show actual 
involvement with a group in the industry. I know you are probably working full 
time already and maybe even going to school too but getting immersed in the 
work ASAP is important. 
 
3. Start having coffee or cold calling a couple dozen professionals in the industry 
to establish relationships that could lead to referrals to hiring hedge funds. Yes, it 
takes hard work and you will be putting yourself out there. This process of doing 
informational interviews might save you a few years of working in the wrong 
position or mistakenly entering the industry with large misconceptions. 
Informational interviews have helped me land every single position I have ever 
held. 

Jobs at Hedge Funds - Additional Resources 
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My recent post on Hedge Fund Jobs discusses the specifics of what hedge funds 
look for in people and on resumes. 
 
- Richard 
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Hedge fund Blog Content Poll   
 

 
What do you want to read about? I have added a content polling system to the 
Richard Wilson Hedge Fund Blog that you will see in a few different areas of my 
blog. You may always email or call me about individual questions or requests but 
this poll will help aggregate what everyone wants to learn more about in the 
upcoming weeks. 
 
If you haven't already please take a second to post your votes below. 
 
Thanks in advance. 
 
- Richard  

Posted by Richard Wilson at 10/21/2007 0 comments    
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Hedge Fund Seed Capital 
 

Seed capital is the money a hedge fund tries 
to raise to launch or within it's first year of operating to try to "get it off the ground" 
and hopefully raise enough assets to appear respectable to initial investors and 
provide initial momentum towards breaking even as a business. Hedge fund 
seed capital is in high demand, there are literally hundreds of investment groups 
looking for it right now and only three or four handfuls will receive any significant 
amount of it. Some hedge funds are seeded with as little as $500,00 while others 
receive up to $350M. From my experience I would guess that 68% of first year 
hedge fund seed capital levels range from $3M to $25M. 

Hedge Fund Seed Capital Sources 

·  Hedge Fund Seed Capital Source #1: High Net Worth individuals 
(accredited investors) who are familiar with your trading skills, past 
portfolio management experience, or clearly understand your competitive 
advantage in the marketplace. 

·  Hedge Fund Seed Capital Source #2: Family & Friends who are 
accredited investors. 

·  Hedge Fund Seed Capital Source #3: Private Equity Firms. Many private 
equity funds have jumped into the space of seeding hedge funds and 
many will in turn work on raising assets for your fund once it will benefit 
both your fund and themselves. 

·  Hedge Fund Seed Capital Source #3: Hedge Funds. Some hedge funds 
have huge amounts of free cash flow and are looking for ways to re-invest 
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it within strategies they understand and do not directly compete with 
products that they plan to create on their own. 

·  Hedge Fund Seed Capital Source #4: Associated banks or investment 
networks will often seed new hedge fund products they are launching with 
significant levels of capital. 

Hedge Fund Seed Capital-Related Trends 

If you read hedge fund news every day you will notice several trends emerging in 
the area of hedge fund seed capital. The most prominent is as mentioned above 
many private equity firms are agressively placing seed capital with emerging 
hedge fund managers. The second is that most of hedge fund seed capital is 
coming from established hedge funds and private equity groups or investment 
banks. I believe that the banks are succeeding in convincing a small fund to give 
up 20-40% of equity in return for the funds because they also come with 
marketing and distribution resources that will make the total pie of available fees 
much higher. Many hedge fund managers have become millionaires after 
accepting outside seed money or an equity investment. 
 
 
- Richard 
 
Richard C. Wilson 
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How to Invest in Hedge Funds: It is 
not difficult to invest in hedge funds but it does take a considerable investment of 
time or advice from a trained and licensed hedge fund consultant to make sure 
you avoid common pitfalls or over-concentration in one type or highly correlated 
investment portfolio. This article is not written as a piece of financial advice, but 
as a way to de-mystify how the process of investing in hedge funds actually 
works. 
 
 
6 tips for those who want to know how to invest in hedge funds:  
 
1. Make sure you are a accredited investor. 
 
3. Learn everything you can about hedge funds, if you have the time. Read this 
blog, read news articles, white papers, and commentary written by hedge fund 
managers. Try to speak to friends who personally work with hedge funds or have 
invested in hedge funds in the past. 
 
2. Only work with licensed hedge fund consultants and brokers who also ensure 
that you are an accredited investor. Use what you have learned in your research 
to work with someone who is honest and not overly bias towards certain types of 
funds that might not be right for you. 
 
3. Include your day-to-day financial advisor through the whole process of 
investing in hedge funds. In fact, they probably know a good person to contact 
regarding this process. 
 
4. Consider using Fund of Hedge Funds. 
 
5. Never bet the house on a single strategy. Consult your regular day-to-day 
financial advisors to help you construct a portfolio of investments that makes 
sense for your financial position and goals. 
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6. Keep informed. Ask to directly receive monthly or quarterly updates from the 
hedge fund manager and stay actively involved. Learn what types of market 
movements affect your hedge fund the most and keep tabs on them and trends 
that might affect them. 
 
Note: This post on How to invest in hedge funds is not financial advice or a 
solicitation to sell hedge funds. None of what I write in the Richard Wilson Hedge 
Fund Blog is ever an offer of financial or investment advice. This is a forum for 
ideas, networking, tips, and leads. Please comment with any ways I could 
improve this posting. Thanks in advance. 
 
- Richard 
 
Richard C. Wilson 
 
Permanent Link to This Post: How To Invest In Hedge Funds 
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hedge fund of funds, how to invest in fund of funds, how to invest in a hedge fund  
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Chinese Hedge Funds 

 

 
Some groups have estimated that China's middle class will be larger than the 
total population of the United States by 2010. I think that over the next 5-7 years 
there will be an explosion of capital out of China investing in US hedge funds and 
in turn an even stronger showing of Chinese hedge funds. 

China Hedge Fund Industry Trend 
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As their capital markets become stronger and more mature the average person 
in China is saving 15% more of what they earn every year. Equities have been 
on a rally increasing almost 75% so far in 2007 but eventually the market will be 
mature enough and equities growth outlook choppy enough that diversification 
into alternative assets will become more important. If you are a hedge fund there 
may be opportunities to sell and market your products through Chinese-based 
but American owned banks or financial networks. The WSJ reports that in 2006 
there were over 60 hedge funds currently investing in China and according to 
Eurekahedge this makes up over $4B in assets. 

Hedge Fund Third Party Marketing in China 

If you are a third party marketer you may be able to differentiate yourself by 
building those relationships or traveling to China twice a year to get a lay of the 
land and introduce yourself to important contacts you have there. You could also 
find a few Chinese hedge funds and offer to represent them here in the United 
States. Most hedge fund managers in China do speak English but very few have 
full time marketing and sales support based here in the United States. 
 
Chinese Hedge Funds Resources:  
 
The US-China Business Council has more information on statistics related to 
Chinese hedge funds and investors in China. 
 
Permanent Link to this Post: Chinese Hedge Funds 
 
 
- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
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Harvard Hedge Fund Groups 

I am looking for a Harvard group in Boston that is related to investments, hedge 
funds, or private equity. I know there are some Harvard group's in New York that 
have investment connections. Let me know if you know of any similar Harvard 
groups in Boston. 
 
 
 
Permanent Link To This Posting: Harvard Group 
 
- Richard 
 
Richard C. Wilson 
503.789.7901 
Richard@RichardCWilson.com 
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The omega ratio is more 
sophisticated than a alpha ratio and is the successor of the sharpe or jension 
ratios that you may already be familiar with. If you are not I will soon be writing on 
all of these and adding them to InvestmentDefinition.com. 
 
For even given threshold or targeted return level (r) the Omega Ratio is the 
weighted gain/loss ratio relative to r. It uses all of the information in a return 
series instead of simple calculations of figures such as mean and variance. 
 
For more in depth explanations of the omega ratio please see the omega ratio 
links below. 
 
 
Omega Ratio Links  
 
Omega Ratio Link #1: Duke University Paper on Omega Ratios 
 
Omega Ratio Link #2: AIMA on Omega Ratios 
 
Omega Ratio Link #3: 
 
Omega Ratio Link #4: 
 
Omega Ratio Link #5:  

- Richard 

 
Richard Wilson 

(503) 789-7901 

Richard@RichardCWilson.com 
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Permement Link To This Post: Omega Ratio 
 
Related Terms: Omega ratio, omega ratios, omega ratio calculation  

Posted by Richard Wilson at 10/17/2007 0 comments    

Goldman Sachs Hedge Fund   

Goldman Sachs Hedge Fund 

Like many large banks on wall street 
Goldman Sachs offers several hedge funds. A few of these took big losses this 
summer and in one case with the Goldman Global Opportunities Fund the firm 
had to inject $3B into the fund to keep it running ($2B of their own money). 
"Given the market dislocation, the performance of GEO has suffered 
significantly," Goldman said. "Our response has been to reduce risk and 
leverage." In other words their losses mostly came from using too much leverage 
in the first place. 
 
"Many funds employing quantitative strategies are currently under pressure as 
recent conditions have resulted in significant market dislocation," Goldman said. 
"Across most sectors, there has been an increase in overlapping trades, a surge 
in volatility and an increase in correlations. These factors have combined to 
challenge many of the trading algorithms used in quantitative strategies. We 
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believe the current values that the market is assigning to the assets underlying 
various funds represent a discount that is not supported by the fundamentals." 

Other Goldman Sachs Hedge Funds 

 
The two other funds that have recently come under fire include the multi-strategy 
fund Global Alpha and the North American Equity Opportunities Fund (NAEO). 
Goldman has said "The market dislocation impacting equity quantitative 
strategies has adversely affected NAEO's performance and has been a key 
contributor to Global Alpha's disappointing performance. We have reduced risk 
and leverage in these funds as well. At their current levels of equity capital, we 
believe the funds are positioned to actively pursue market opportunities." 

Will Goldman Sachs Leave the Hedge Fund Business 

Never. Doesn't listen to journalists who predict Goldman's flagship fund going 
down in flames as an end to their play in this industry. The most recent trend with 
Goldman Sach's strategy towards hedge funds has been to invest and take 
partial ownership in dozens of medium to large sized hedge funds. This allows 
them to help grow these hedge funds while also participating in the upside of a 
diverse ray of hedge fund managers and strategies.  
 
Goldman Sachs Hedge Fund Links  
 
Anyone else have great Goldman Sachs hedge fund links stories or blogs on this 
subject? 
 
Associated terms: goldman inc, goldman group, goldman globla, goldman capital, 
goldman asset management, goldman & co, goldman gs, goldman sachs asset 
management fund, sachs & co 

- Richard 
 
Richard Wilson 

(503) 789-7901 

Richard@RichardCWilson.com 

 

Permanent Link To this Post: Goldman Sachs Hedge Fund 

Related Terms: Goldman Sachs Hedge fund, Goldman Sachs Fund, Goldman Sachs Asset 
Management, Goldman Sachs Alpha Fund 
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Posted by Richard Wilson at 10/17/2007 4 comments    

Hedge Fund Outsourcing   

Hedge Fund Outsourcing 

 

 

Hedge Fund Outsourcing Trend 

Hedge Fund Outsourcing is growing as competition in the field increases and 
smaller funds focus more resources on creating a competitive investment 
process and growing their assets through sales and marketing activities. 
Outsourcing their office space, operational, trading, accounting, IT, and 
compliance needs lets small hedge funds act more nimbly and simply deliver 
results instead of having each employee wear 4 hats or constantly hire consulting 
firms on an on-demand basis. 

Hedge Fund Outsourcing Options 

I know of one hedge fund outsourcing firm in New York that offers a full suite of 
trading, operational, and compliance hedge fund outsourcing services. Let me 
know if connecting with them would be helpful for you. 

- Richard 
 
Richard Wilson 
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(503) 789-7901 

Richard@RichardCWilson.com 

 

Permanent Link to This Post: Hedge Fund Outsourcing 

Related Terms: hedge fund outsourcing, hedge fund it outsourcing, hedge fund compliance 
outsourcing, hedge fund accounting outsourcing, hedge fund operations outsourcing, hedge fund 
administration outsourcing, hedge funds outsourcing, hedge fund of funds outsourcing, hedge 
funds trading outsourcing 

Posted by Richard Wilson at 10/17/2007 0 comments    

10/16/07 

Hedge Fund Blog   

Hedge Fund Blog 

 
The Richard Wilson blog is turning into a mix between a Hedge Fund Blog and 
Sales Blog. While I am very interested in Sales and the Psychology of Influence 
& Persuasion I'm also constantly learning more about hedge funds, investing in 
hedge funds, and selling hedge funds. 
 

Hedge Fund Blog Areas of Interest 

If you look to the right and scroll down you will see past entries from over the 
past month. Over half of them will be hedge fund blog entries and I hope to focus 
on information you can't find in other hedge fund blogs or general websites that 
educate investors on hedge funds. Like other hedge fund blogs any details about 
hedge funds are discussed in a forum, idea exchanging environment and are not 
a advertisement or solicitation to sell any type of investment. You must be an 
accredited investor if you are within the United States and interested in investing 
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in any type of alternative investment such as hedge funds. 
 
Hedge Fund Blog Links  

Do you know of any other great hedge fund blogs? I would like to list the top 10 
hedge fund blogs here so please comment with your suggestions. Thank you  

Hedge Fund Blog 1:  

Hedge Fund Blog 2:  

Hedge Fund Blog 3:  

Hedge Fund Blog 4:  

Hedge Fund Blog 5:  

Hedge Fund Blog 6:  

Hedge Fund Blog 7:  

Hedge Fund Blog 8:  

Hedge Fund Blog 9:  

Hedge Fund Blog 10:  

- Richard 

 
Richard Wilson 

(503) 789-7901 

Richard@RichardCWilson.com 

Permament Link: Hedge Fund Blog 
 
Related Terms: investment blog, investment banking blog, hedge funds blog, hedge fund blog, 
investment blogs, investing blog, stock blog, financial blog, invest blog, investor blog, investors 
blog, investing blogs, investors blogs, venture capital blog, private equity blog, securities blog, cfa 
log  

Posted by Richard Wilson at 10/16/2007 0 comments    

10/15/07 
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Mechanism Design Theory   

Mechanism Design Theory 

 
 

Mechanism Design Theory helps 
explain why markets sometime work effeciently for the benefit of the greater 
economy and society and other times they break down. Mechanism Design 
Theory is a branch of game theory related to economics. Americans Leo Hurwicz, 
Eric Maskin and RogerMyerson were just awarded (10.15.07) the nobel prize in 
economics for their work in this area. 

When the award was announced by the Nobel committee they stated, "The 
theory allows us to distinguish situations in which markets work well from those in 
which they do not. It has helped economists identify efficient trading mechanisms, 
regulation schemes and voting procedures." 

 

What is Mechanism Design Theory?  

 

Mechanism Design Theory is abstract and mathmetical in nature. It can be used 
by governments intervention into monopolies, healthcare, or security markets. In 
any capital market there is some gap however large or small between buyers and 
sellers often referred to as "information asymmetry" and what is referred to as 
"imperfect markets." This area of economics is widely studied and familiar to 
most who have taken a modern secondary school level economics course.  
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The point of employing the mechnaism design theory is to keep in check the 
natural digression of information between sellers and buyers to the point where 
the economy or society as a whole is adversely effected. 

 

Mechanism Design Theory Links  

 
 
More on Mechanism Design Theory coming soon.  

 
Permanent Link to This Post: Mechanism Design Theory 

Related Terms: Mechanism Design Theory, Mechanism Design, Mechanism Design Theory 
Nobel Prize, Nobel Mechanism Design 

Posted by Richard Wilson at 10/15/2007 0 comments    

Diversified Investment Advisors   

Diversified Investment Advisors 

 

Diversified Investment Advisors have done well in the past. 
Some recent studies have shown that over 90% of investment returns is the 
result of asset allocation. This means that if you run a diversified portfolio of 
money allocating that money to the appropriate classes of assets is more 
important than choosing the correct individual securities or assets that can be 
purchased within that asset class. 
 

Trends Affecting Diversified Investment Advisors 

 
 
Many events have effected the number and success of diversified investment 
advisors. The in the 1980's and 90's the specialized focused and actively 
investing money manager came to rise and reaped most of the attention and 
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assets on wall street. Then through the 90's and quantiative "black box" models 
gained power over the traditional diversified investment advisors and many 
people placed large portions of their investment portfolios with hedge funds or 
mutual funds that traded an almost purely automatic model-driven basis. After 
1999 and 2000 a few notable quantitative hedge fund blow ups and the end of 
the tech boom index beta driven passive investment products gained traction as 
many investors licked their wounds and tried to decide where to invest their 
money next or took risks elsewhere in their portfolio's of assets, such as real 
estate. Nowdays the enhanced index fund or diversified investment advisors are 
once again a dominant force in the market. 
 
- Richard 
 
Richard C. Wilson 
503.789.7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 10/15/2007 0 comments    

10/13/07 

Hedge Fund Investment   

Hedge Fund Investment 

 

Interested in making a hedge fund 
investment? Did you know that you must be a qualified investor in the United 
States to invest in hedge funds? You must meet minimum high net worth 
individual requirements before someone can sell you or you invest in a hedge 
fund. To see if you qualify and then speak with an licensed hedge fund 
investment professional please email or call me. 
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Hedge Fund Investment Links  
 
Hedge Fund Investment Link #1: 
 
Hedge Fund Investment Link #2: 
 
Hedge Fund Investment Link #3: 
 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 

Richard@RichardCWilson.com 

 

Related Terms: hedge fund investments, hedge funds investment, hedge fund investments, 
hedge funds investments, investing in hedge fund products, how to invest in hedge funds, 
investment returns for hedge funds, alternative investment hedge fund investment, hedge fund of 
fund investment, hedge fund of fund investing 

Posted by Richard Wilson at 10/13/2007 0 comments    

Florida Hedge Funds   

Florida Hedge Funds 

I have several connections with hedge 
funds in Florida. If you are looking for a job down or cover that sales territory let 
me know and maybe I can help you out. 
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- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 
 
 
Related terms: hedge funds in Florida, Florida hedge funds, florida hedge fund, tampa hedge 
fund, miami hedge fund, southeast hedge fund, tampa bay, fort lauderdale hedge fund  

Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Capital   

Hedge Fund Capital 

 

Are you a hedge fund looking to 
raise hedge fund capital? I have created Third-Party-Marketing.com to help 
inform and create a community around hedge fund sales and marketing 
professionals. 
 
 
 
Third-Party-Marketing.com allows you to directly connect to professionals who 
can raise hedge fund capital. 
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- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Analyst   

Hedge Fund Analyst 

 
 

Are you looking for a job as a hedge fund analyst 
or looking to hire a hedge fund analyst? 
 
I personally know a great hedge fund recruiter in New York, NY that specializes 
in placing hedge fund analysts. Additionally, I have several direct contacts with 
hedge funds that you might be able to speak with for advice or to discuss open 
positions.  

 
Give me a call to discuss this further at (503) 789-7901.  

 
 
- Richard 
 
Richard C. Wilson 
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(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Resumes   

Hedge Fund Resumes 

Looking for hedge fund resumes? 
 
Before I began working for the third party marketing firm that I am with right now I 
had contacted several hedge fund recruiters. Besides learning what they 
specialize in I found out what they typically look for in hedge fund resumes from 
candidates. 

I have recently helped a few friends rework their resumes while they look for a 
new hedge fund job. Most open positions are sought after by dozens of 20 and 
30somethings that often attended the best schools and have worked for some of 
the most successful banks. In short, it is very competitive. Every line on your 
resume should build the case of how you will make the firm more money than the 
guy who sent his resume in the day before you.  
 
What is the perfect hedge fund resume?  
 
There isn't one. Some never graduate from high school but make over $1m/year 
trading or selling for funds. That said some of the below factors are what funds 
look for: 

·  Quantitative experience and abilities 

 

·  CFA Designation 

 

·  Education - Ivy league, MBA, Quant focussed PhD 

 

·  Signs of loyalty, passion, and being humble 
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·  Something Extra such as PR expertise, asset gathering ability, or 
Information Advantage 

 

·  High quality names - large wirehouse experience 

 

·  How much money did you personally bring in to the firm or make for the 
firm? 

 

·  A stomach for a high commission/bonus structure 

One highly successful hedge fund manager said that they don't have any hard 
and fast experience requirements to be hired by their firm, they simply look for 
people who are hungry, humble, and smart.  

Let me know if you are looking for a hedge fund job or are hiring someone and 
would like to be introduced to a few new candidates and I would be happy to 
network with you.  

I could help a hedge fund looking to hire additional analyst or sales people. I 
could also help individuals working on their own hedge fund resumes. 
 

- Richard 

Richard Wilson 

Richard@RichardCWilson.com 

 
 

Permanent Link:Hedge Fund Resumes 

Related Posts: Hedge Fund Industry Networking, Jobs at Hedge Funds, Hedge 
Fund Analyst, Hedge Fund Entry Level, Hedge Me Book Review 

Terms Related to "Hedge Fund Resumes" - hedge fund resume, hedge fund analyst resume, 
hedge fund manager resume, hedge fund sales resume, hedge funds resume, hedge funds 
resumes, hedge fund trader resumes, hedge fund analyst resumes, hedge fund manager 
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resumes, hedge fund associate resumes, hedge fund online resumes, hedge fund cfa resumes, 
hedge fund chartered financial analyst resumes. 

Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Books   

Hedge Fund Books  

 
 

I put together this quick hedge fund 
books website that provides you with direct links to many of the top hedge fund-
related books that I have read or heard of. Let me know if I have missed a great 
on. 

Hedge Fund Books 
 
http://astore.amazon.com/ra07-20 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 
 
 
Permanent Link To This Post: Hedge Fund Books 
Related Posts: Book Review: Running Money by Andy Kessler 
 
Related Terms: Hedge fund Books, hedge fund book, hedge funds book, hedge funds book, 
hedge fund of fund book, hedge fund of fund books, fund of fund book, fund of fund books  
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Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Broker   

 

Hedge Fund Broker  

Looking for a hedge fund broker? Tell me with as much detail what type of hedge 
fund you are looking for and provide me with your contact details and I can put 
you in touch with a licensed hedge fund broker that work with you to find several 
hedge fund products that meet your needs. We will have to ensure you are a 
qualified investor before taking any actions to providing you with more 
information on hedge funds to invest in. 
 
 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 10/13/2007 0 comments    

What Are Hedge Funds   

What Are Hedge Funds? 
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What are hedge funds? Hedge 
funds are investment portfolios ran by professional money managers who use 
alternative investment strategies to produce returns for their investors. They 
typically charge 2% fees on the base level of investments plus a 20% 
performance fee which allows them to take 20% of the fees collected from 
positive performance returns they bring in. Hedge funds are restricted investment 
only available to a qualified investor who typically has over $1M in investible 
assets.  

If you would like to know more about hedge funds send me an email or call me 
and I can connect you with a licensed hedge fund expert to see if you are 
qualified to invest in hedge funds. 

I've worked with hedge funds and I'm open to providing advice based on my 
experience. Additionally, I work for a third party marketing firm and we 
sometimes work with hedge funds helping them raise their assets under 
management. 

 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 
 
Related Terms: What are hedge funds, describe hedge funds, worked with hedge funds, know 
more about hedge funds, hedge fund assets  

Posted by Richard Wilson at 10/13/2007 0 comments    

Best Hedge Fund   

Best Hedge Fund 
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The best hedge funds traditionally 
are those that provide the best risk/return profile for the individual or institution 
looking ot invest money. Statistics used to determine who is best includes looking 
at alpha, sharpe, sortino, battering average, down capture, and up capture ratios. 
If you would like to learn more about these definitions please see 
http://www.InvestmentDefinition.com or check back here soon for more content. 
Additionally, if you let me know what you are looking for I can connect you with 
an appropriate professional. 
 
 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Career   

Hedge Fund Career 
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With hedge funds now a maintay in the public eye many MBA graduates and 
accounting/audit professionals are starting a hedge fund career with hopes of 
increased salaries and less big box corporate pains. If it would help I know the 
owners of two leading audit/compliance firms and I know dozens of hedge fund 
sales people and hedge fund managers. If you would like to network or get my 2 
cents on starting your career please feel free to call or email me. 
 
 
 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Accounting   

Hedge Fund Accounting 
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A recent trend in the hedge fund industry has 
been to outsource major internal services and back office operations such as 
hedge fund accounting and compliance. Over 60% of emerging hedge fund 
managers outsource part or all of their hedge fund accounting work to external 
accountants. This helps the hedge fund manager keep it's overhead low and 
focus on the investment process. 
 
 
If you would like to connect with a hedge fund accounting professional or 
outsource your hedge fund accounting work let me know and I will put you in 
touch with an appropriate professional. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 

Permanent Link To This Post: Hedge Fund Accounting 

Related Terms: hedge fund accounting, hedge funds accounting, fund of fund accounting, hedge 
fund of fund accounting, hedge fund accountant, hedge funds accountant, hedge fund 
accountants, hedge funds accountants 

Posted by Richard Wilson at 10/13/2007 0 comments    



Http://richard-wilson.blogspot.com  87 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

Hedge Fund Fees   

Hedge Fund Fees 

 
 

Hedge fund fees are generally higher 
than other investment products. This is due to the hands-on professional money 
managers who are usually investing on a performance basis. Most hedge funds 
charge a base charge on total assets such as 2% and also a performance fee of 
say 20%. This mean that if the fun grows by 100%, 20% of the profits you would 
have realized comes back ot the hedge fund in the form of fees. This encourages 
them to bring in the largest returns possible for their investors. Fund of hedge 
funds combine different hedge fund strategies into a single portfolio. They usually 
add another 1-2% of fees on top of the embedded hedge fund fees but these 
rates are coming down lately due to competition. 
 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/13/2007 0 comments    

Hedge Fund Fees   
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Hedge Fund Fees 

 
 

Hedge fund fees are generally higher 
than other investment products. This is due to the hands-on professional money 
managers who are usually investing on a performance basis. Most hedge funds 
charge a base charge on total assets such as 2% and also a performance fee of 
say 20%. This mean that if the fun grows by 100%, 20% of the profits you would 
have realized comes back ot the hedge fund in the form of fees. This encourages 
them to bring in the largest returns possible for their investors. Fund of hedge 
funds combine different hedge fund strategies into a single portfolio. They usually 
add another 1-2% of fees on top of the embedded hedge fund fees but these 
rates are coming down lately due to competition. 
 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/13/2007 0 comments    

10/12/07 

Hedge Fund Jobs   
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Hedge Fund Jobs  

 

 
If you are looking around at hedge fund jobs let me know. I have received a few 
notices about hedge funds looking to fill positions and I know of two recruiters 
that you might want to be speaking with if you are looking to change employers. 

What is the perfect hedge fund resume for hedge fund jobs? There isn't one. 
Some hedge fund professionals never graduate from high school but make over 
$1m/year trading or selling for funds. That said some of the below factors are a 
few of what will usually help land you hedge fund jobs: 

·  Quantitative experience and abilities 

·  CFA Designation 

·  Education - Ivy league, MBA, Quant focussed PhD 

·  Signs of loyalty, passion, and being humble 

·  Something Extra such as PR expertise, asset gathering ability, or 
Information Advantage 

·  High quality names - large wirehouse experience 

·  How much money did you personally bring in to the firm or make for the 
firm? 

·  A stomache for a high comission/bonus structure 

One highly successful hedge fund manager said that they don't have any hard 
and fast experience requirements to be hired by their firm, they simply look for 
people who are hungry, humble, and smart. 

Hedge Fund Jobs Links  
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Two great places to look for hedge fund jobs are the Albourne Village and Hedge 
Fund Marketing Alliance Message Board. I'm collecting resources on finding 
more hedge fund jobs. Let me know if you have some great hedge fund 
employment links to share: 

Hedge Fund Jobs Link #1: 
 
Hedge Fund Jobs Link #2: 
 
Hedge Fund Jobs Link #3: 
 
Hedge Fund Jobs Link #4: 
 
Hedge Fund Jobs Link #5: 
 
Hedge Fund Jobs Link #6: 
 
Hedge Fund Jobs Link #7: 
 
Hedge Fund Jobs Link #8: 
 
Hedge Fund Jobs Link #9: 
 
Hedge Fund Jobs Link #10: 

- Richard 

Richard Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 
Permanent Link To This Post: Hedge Fund Jobs 

Related Terms: Hedge fund jobs, hedge fund job, hedge funds job, hedge funds jobs, hedge fund 
employment, hedge funds employment, hedge fund position, hedge fund hire, hedge fund 
positions 

Posted by Richard Wilson at 10/12/2007 1 comments    

10/11/07 

Investment Conferences   
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Investment Conferences 

 
 

 
 
 
I went to my first major investment conference this last week. It had 650 financial 
representatives there that all use an investment platform that I got our money 
manager client on to. We had a small booth/table and we got to meet dozens of 
potential investors, it was great. The top lessons I took away at the conference 
were: 

·  Advisors are hounded by other sales people. You have to be friendly and 
hopefully have spoken with them before. 

·  When you have called 120 people it is hard to have memorized each 
name so that you recognize them walking by with their name tags. It is 
hard, but it is worth it. 

·  Everyone brings a piece of junk with their name on it. Next time come with 
something valuable and unique they will actually use. Not a pen, chapstick, 
or bouncy balls. 

·  You have to walk out in front of your booth and work the crowd. Most 
people won't come up to your booth to talk to you but once you engage 
them they might very interested in your products. 

·  Always have a vertical both sign, handouts, and a horizontal booth banner. 
·  Prepare before the conference starts. Place 3 points of contact with each 

advisor before the conference and have the names of top prospects 
memorized before it starts. Have your list of prospects with you at the 
booth. 
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·  You don't have time to sell them the world. Focus on 3 benefits and a 2 
minute description of your top product. 

·  Your top prospects will probably be the hardest to find and grab for a few 
minutes. They are the busiest and are usually on their blackberry or with 
another sales professional. 

·  Dress like money. You must look like money. Have a crisp shirt, matching 
suit, and multi-colored silk tie. 

 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/11/2007 0 comments    

10/10/07 

CFA Level 3   

CFA Level 3 

 



Http://richard-wilson.blogspot.com  93 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

 
If you are a Level 3 CFA or you are just now starting to study for your CFA Level 
3 and still have your CFA Level 1 materials laying around I would happily buy 
them from you. I'm looking for a full set of audio CDs and some of the core books 
recommended by the CFA Society. A little advice on passing the CFA exams the 
first time through would be great too. 
 
Thanks in advance. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 

Terms Related to "CFA Level 3" - cfa level 3, cfa level 3 exam, cfa exam, cfa level 3 study, cfa 
courses, schweser cfa level 3, 2007 cfa level 3, 2008 cfa level 3, 2007 cfa level 3 curriculum, 
2007 cfa level 3 study, cfa level 3 2007, books for cfa level 3, cfa books, cfa blog, cfa level 3 blog, 
cfa study, cfa institute, certified cfa, cfa charter, cfa course, cfa designation, cfa examination, cfa 
mba, cfa notes, chartered financial analyst 

Posted by Richard Wilson at 10/10/2007 1 comments    

Investment Portfolio Management   

Investment Portfolio Management 

 
 
There are many types of investment portfolio management. They range from 
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hedge funds, mutual funds, private equity funds, broker or advisor managed 
portfolios, separate managed accounts, ETFs, REITS, and more. If you are an 
accredited investment there are literally dozens of investment portfolio 
management options open to you. 
 
Which type a investment portfolio management are you looking for? A hedge 
fund, mutual fund, managed account fund, venture capital fund, or private equity 
fund? It is important to find out if you are an accredited investor before spending 
much time on learning about these options. In any case I would be happy to 
answer your questions or put you directly in touch with someone who can. I look 
forward to speaking with you. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/10/2007 0 comments    

Hedge Fund Compensation   

Hedge Fund Compensation 

 
 
Hedge fund compensation has gone through the roof over the last 5 years. Half 
of the new entrants on the list of the 400 richest Americans are hedge fund 
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related. Many MBA graduates can immediately earn 80-125k with top entrants 
earning over 180k/year. 
 
Are you looking for a hedge fund job or do you want to discuss hedge fund 
compensation for an employee you might hire? Give me a call when you get a 
minute. If I can't answer your questions I will find someone who will get you an 
answer. 

- Richard 

 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 

Posted by Richard Wilson at 10/10/2007 0 comments    

Hedge Fund Internship   

Hedge Fund Internship  

 
 
 
Looking for a hedge fund internship? Send me your resume, the dream hedge 
fund job you would like to have in 3-24 months and what type of internship you 
are looking for (time commitment and type of work). I have enough work for 3-4 
unpaid hedge fund internships and connections to place 1-2 students or 
professionals into a paid hedge fund internship. 
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If you were to start a hedge fund internship with me the possibilities would 
include: 

·  Hedge Fund Internship focussed on Strategy Analysis 
·  Hedge Fund Internship focussed on Analytics 
·  Hedge Fund Internship focussed on Public Relations 
·  Hedge Fund Internship focussed on Best Practices in the industry 
·  Hedge Fund Internship focussed on Hedge Fund News Tracking & 

Synthesis 
·  Hedge Fund Internship focussed on Hedge Fund Article & White Paper 

Development 
·  Hedge Fund Internship focussed on InvestmentDefinition.com - Creating 

an index of 250 hedge fund related definitions (good base understanding 
of lingo that many experienced hedge fund managers don't have a firm 
grasp on) 

Indicating which of the above areas look most interesting to you might be a good 
way to start a discussion. No matter what you work on if you put in the time I can 
assure that you will know the basic landscape of the hedge fund industry and are 
up to speed on recent trends and norms that will help you present yourself as a 
professional in the industry when you apply for hedge fund jobs. I look forward to 
speaking with you. 
 

- Richard 

Richard Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 
Permanent Link To This Post: Hedge Fund Internship 
 
 
Related Terms: hedge fund internships, hedge fund internship, hedge fund jobs, hedge fund job 
opportunities, hedge fund intern, hedge fund interns, hedge funds internship, finance internship, 
internship job, internship research, internship resume  

Posted by Richard Wilson at 10/10/2007 0 comments    

Investment Sales Jobs   

Investment Sales Jobs 



Http://richard-wilson.blogspot.com  97 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

 
I have found a few great online resources for investment sales jobs. Many 
investment sales jobs seem to be quickly filled through recruiters or without any 
announcement of a hiring need in the first place. I would like to find a couple 
more investment sales jobs listings. My best recommendations are: 

·  The Ladders 
·  Hedge Fund Marketing Alliance 
·  Third-Party-Marketing.com 
·  Albourne Village (great resource) 

Has anyone had success posting on the Hedge Fund Lounge, Hedge Fund 
Center, or some other investment sales jobs website? 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/10/2007 0 comments    

10/9/07 

CFA Level 2   

CFA Level 2 
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If you are a Level 2 CFA and still have your CFA Level 1 materials laying around 
I would happily buy them from you. I'm looking for a full set of audio CDs and 
some of the core books recommended by the CFA Society. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 

Terms Related to "CFA Level 2" - cfa level 2, cfa level 2 exam, cfa exam, cfa level 2 study, cfa 
courses, schweser cfa level 2, 2007 cfa level 2, 2008 cfa level 2, 2007 cfa level 2 curriculum, 
2007 cfa level 2 study, cfa level 2 2007, books for cfa level 2, cfa books, cfa blog, cfa level 2 blog, 
cfa study, cfa institute, certified cfa, cfa charter, cfa course, cfa designation, cfa examination, cfa 
mba, cfa notes, chartered financial analyst 

Posted by Richard Wilson at 10/09/2007 0 comments    

10/8/07 

Marketing Hedge Funds   

Marketing Hedge Funds  
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Over the weekend I got an email from a hedge fund professional working for a 
very well known bank in London. He was looking for advice on getting into third 
party marketing or hedge fund sales. He specifically asked if I knew of any great 
books on third party marketing or hedge fund sales and wanted details on typical 
fee structures/compensation, etc. My response is pasted below as I thought it 
might answer some other people's questions while looking for information on 
marketing hedge funds. 
 
Thanks for the email. There are no great books on third party marketing that I am 
aware of, everyone is pretty close vested within the industry. I haven't found a 
great book on investment sales either, but I know there are a few of those if you 
look around on Amazon. If you are looking for great books just on sales I really 
like Jeffrey Gitomer's 3 books: The Sales Bible, The Little Red Book of Sales 
Answers, and Yes! Attitude. Those books have changed my career.  
 
Fee structures vary depending on the type, reputation, and abilities of the third 
party marketing firm (3PM firm). Some retain only 2-3 clients at a time and 
charge retainers for this focus of their attention while others might work with 10 
money managers (clients) at once and only get paid on commissions. Usually 
commissions is 20% of both the base fee and performance fee when working 
with hedge funds.  
 
If you work for a hedge fund you will be restricted to their strategy(s) so if their 
performance dips or the strategy goes out of favor you might not raise any 
money and it wouldn't be your fault. If you work for a 3PM firm you would 
probably get to market 2-3 different money managers in some capacity across 
diverse distribution channels such as endowments & foundations, broker dealers, 
and direct to high net worth individuals. If a strategy goes out of favor you just 
find a new money manager to market as a firm, you avoid that downside of being 
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a hedge fund sales professional. Common compensation for internal hedge fund 
sales people is 80k-200k with some making 400-800k/year and maybe 3-10 
commissions that might trail off over time. Common compensation for a 3PM as I 
mentioned above is a retainer of 60k-150k (if they get one) and 20% of fees.  
 
I'm not even 30 years ol yet so I'm going the third party marketing route because 
I want to be able to have knowledge of the DNA and powerful relationships in 
every major distribution channel and I want figure out where the real money and 
momentum is and be able to shift my focus to that point. I believe it is harder to 
get a 3PM job because most want you to have a book of business or solid 
relationships, but it can be done. To work in my first third party marketing position 
I worked for free for 3 weeks to prove myself and took a big cut in pay coming in 
the door, but now I'm in my dream job getting experience that I believe will 
continue to be more valuable each year. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 
Permanent Link to This Post: Marketing Hedge Funds 
 
Related Terms: Marketing hedge funds, marketing for hedge funds, hedge fund marketing, hedge 
funds marketing, hedge fund marketing and sales, hedge fund marketing & sales 

Posted by Richard Wilson at 10/08/2007 0 comments    

Hedge Fund Prime Broker   
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Hedge Fund Prime Broker 
 

 
 

 
If you are looking for a hedge fund prime broker I might be able to save you 
some time. I have professional relationships with three of the leading prime 
brokers in the nation who specifically cater to the needs of hedge funds based in 
the United States. If you are worried about working with someone local these 
hedge fund prime brokers are located in SF, NY, and Atlanta. 
 
Let me know if you would like to shop around for a new hedge fund prime broker, 
I would be happy to help. 
 
Hedge Fund Prime Broker Links  
 
In the near future I may be posting direct links to hedge fund prime brokers. For 
now please email me with any needs you have and I can connect you with one 
immediately.  

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 

Related Terms: Hedge fund prime broker, prime broker services for hedge funds, hedge funds 
prime broker, hedge fund prime brokers, prime brokerage hedge funds, fund prime brokerage, 
hedge fund prime broker services 
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Posted by Richard Wilson at 10/08/2007 0 comments    

10/7/07 

Sales Resume Tips   

Sales Resume Tips 

There are certain things that employers look for in a sales resume. In addition to 
making sure every single bullet point on your sales resume contributes to how 
you are going to make that employer more money than others applying for the 
job try conveying the following where appropriate for your experience and 
interests: 

·  Passion - for learning & sales 
·  Humble - willing to grow 
·  Loyalty - You stick it out through hard times and remain loyal to your 

employer until it does not make sense any more. You don't quit easily 
·  Tenancity - Your will to overcome "no" again and again  
·  Industry/Product Knowledge 
·  Current rolodex or information advantage that would help you sell 

For an example you may view my resume here: Richard Wilson's Sales Resume  

Did I miss any sales resume tips? Let me know and I'll add them onto my list 
above. 
 
If you have any questions regarding this topic, would like more information or 
would like to network within the investment/hedge fund industry I live in Boston 
and I can be reached at (503) 789-7901 or Richard@RichardCWilson.com. 
 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/07/2007 0 comments    

Hedge Fund Recruiters   



Http://richard-wilson.blogspot.com  103 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

 

Hedge Fund Recruiters 
 

 

Many hedge funds are turning to hedge fund recruiters to find applicants that 
truly have the specialized experienced that many hedge fund jobs require. While 
they may end up paying 10-20% more for this person the money they could save 
from a miss hire could easily range from 400k-$1M+ 

 

A hedge fund's reputation is on the line with their employees actions. The more 
you invest in the process of finding the best people the better off your fund will be. 

 

I have personally met with one recruiter in New York whose business has been 
growing quickly to do his intimate understanding of the hedge fund industry and 
the ongoing trends and cycles within it. He is well connected and easy to work 
with. If you would like to speak with him or discuss something else please give 
me a call or email me. 

 

- Richard 
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Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 

Permanent link for this post: Hedge Fund Recruiters 

Related Terms: hedge fund recruiters, hedge fund recruiting, fund of fund recruiters, hedge fund 
of fund recruiters, hedge funds recruiters, recruit hedge fund 

Posted by Richard Wilson at 10/07/2007 0 comments    

Asset Management in Boston   

 
 

Asset Management In Boston 
 

 
The asset management industry in Boston is strong. With a wealth of highly 
educated professionals pouring out of the 225 colleges and universities in the 
area Boston competes with CT and NY for being the center of asset 
management activity in the United States. 

 

If you are looking for a professional money manager such as a hedge fund or US 
equity manager in Boston let me know, I have connections with several. 
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If you are looking for a investment advisor or broker to start working with I have 3 
local wealth advisors here in Boston that are outstanding. Let me know if you 
would like to be connected to them. 

 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/07/2007 0 comments    

Hedge Fund Internship   

 

Hedge Fund Internships 
 

 
If you are looking for a hedge fund internships you have came to the right place. I 
usually have 2-3 hedge fund internships myself and I know of several hedge 
funds that might be open to having an intern work for them. Internships could 
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include quantitative analysis of hedge funds, statistical analysis of returns, hedge 
fund article research and writing, hedge fund news analysis, hedge fund trend or 
best practices analysis, or hedge fund sales. Call me or email me and we will 
figure something out. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 
Permanent Link to This Post: Hedge Fund Internships 
 
 
Related Terms: Hedge fund internships, hedge funds internships, hedge fund of fund internships, 
fund of fund internships 

 

 

Posted by Richard Wilson at 10/07/2007 0 comments    

What Are Hedge Funds   

What Are Hedge Funds? 
 

Hedge funds are investment 
portfolios ran by professional money managers who use alternative investment 
strategies to produce returns for their investors. They typically charge 2% fees on 
the base level of investments plus a 20% performance fee which allows them to 
take 20% of the fees collected from positive performance returns they bring in. 
Hedge funds are restricted investment only available to a qualfied investor who 
typically has over $1M in investible assets.  
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If you would like to know more about hedge funds send me an email or call me 
and I'll try to answer your questions. I cannot sell you a hedge fund but I can 
point you towards some resources that might be helpful.  

I've worked with hedge funds and I'm open to providing advice based on my 
experience. Additionally, I work for a third party marketing firm and we 
sometimes work with hedge funds helping them raise their assets under 
management. 

 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/07/2007 0 comments    

10/6/07 

Fail Faster   

Fail Faster 
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Failing fast is not a new idea, I just think it is 
an important one. Jim Collins mentions how great company's try hundreds of 
ideas and end up throwing out most of them. Stephen Covey reminds us to take 
the time to sharpen the saw. Many companies complain that there is not time to 
sit back and be creative and take new risks, there might not be time NOT to. 
Google allows every worker to spend 20% of their time on a new approved 
product idea or service of their choice. Thomas Edison and Napolean Hill are two 
more examples of people who failed greatly and eventually succeeded. Winston 
Church Hill said he could sum up the lessons of life in 7 words. "Never Give Up, 
Never Ever Give Up." 
 
Failing faster is a competitive advantage that is sometimes smothered by politics, 
quarterly earnings goals, and misguided bonus incentives. If you don't reward 
someone for taking risks whether they fail or succeed than you could be stuck 
with a team that is not innovative and a company that doesn't change with the 
times or adapt to movements by top competitors. 
 
Failure sure be rewarded equally with success as long as long as the same 
failure is never made more than once at your company. The tough part is coming 
up with enough valuable yet risky ideas that you can start failing in a meaningful 
direction towards success. 
 
One way to fail quickly is by assessing the business directions and profit centers 
of your competition and try combining them with your own competitive position 
and advantage. Take their best practice and experiment with improving, 
combining or tweaking them. You will probably have close to a dozen projects 
running as a result of this and most of them will fail or only see moderate success. 
 
Another method of failing quickly could be to take a survey of your customers. 
Ask for ideas, ways to improve, how you could wow them every quarter? Not an 
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internet survey, not an email survey but an in-person interview with the 25 most 
influential, profitable and/or representational customers in your industry. They will 
have dozens of ideas to help improve your business and coming straight from the 
horses mouth it assures you that if it does succeed at least one segment of your 
customers might be interested in the new service or product. 
 
One example of failing fast could be with my website RichardCWilson.com. I read 
about how to create websites and get them ranked in search engines and then 
tinkered with my own until I could start seeing it within search results. I tried 
dozens of methods to move my RichardCWilson.com up from spot #200 out of 
54M search results and after trying at least 20 different ideas and reading more 
about the subject online I moved the site up from 200 to spot #10 with a plan to 
reach #4 by next year. Who cares? It is a bio website get over yourself Richard. I 
care because if I can get RichardCWilson.com up towards the top than I repeat 
that process 100x and I could also work on getting my websites to show up for 
more competitive search terms such as "sales publication" "sales book" or "sales 
training book." This could result in selling 100 copies of my book every day 
instead of every year. I think the trick is to start failing on a pilot project that 
allows an idea to run it's course without chewing up resources. Playing around 
with RichardCWilson.com has only cost me $8/year for the domain plus some of 
my free time. 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/06/2007 0 comments    

10/4/07 

Hedge Fund Management   

Hedge Fund Management 
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I'm trying to meet as many hedge fund 
managers and sales professionals as possible. So far, I have met with or talked 
to around 150 hedge fund principles. 
 
Does anyone have advice on the absolute best websites, conferences, or 
networking events in Boston or New York that I should be attending? 
 
Thanks in advance. 

- Richard 

 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/04/2007 0 comments    

Fund of Hedge Funds   

Fund of Hedge Funds 
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There has been a lot of talk over 
the last 2 years and 2 quarters particularly about the death of fund of hedge 
funds (fofs). Like much other doomsday discussions regarding the hedge funds I 
don't see these fund of fund groups going anywhere. In fact, I still think there is 
room for further growth in the fund of fund arena as demand from internationally-
based investors is increasing as most fund of funds are still currently designed 
for U.S or EU investors. 
 
The main reason why I think hedge fund of funds will be always be around is that 
many investors have just enough assets to play around in hedge funds. This 
requires them to either allocate their funds to a friend or close business partner 
who runs a single strategy fund or diversify their entry to the hedge fund market 
by investing in 3-12 hedge funds at one time. Some of the most popular retail 
products these days are all in one portfolios whether they be lifestyle portfolios, 
all cap separate managed account products, or retirement focussed growth & 
income mutual funds. Many investors would rather pay an extra layer of 1% fees 
in return for a no hassles lower risk exposure to the hedge fund industry. 
 
Another reason why fund of funds will be around for a long time is that 55% of all 
fof assets are from institutions. The percentage of fund of funds used in a 
institutions total portfolio is on the rise, not the decline. This class of investors 
generally takes a longer view than high net worth individuals or family offices. It 
would take several catastrophic events in consecutive quarters or years to stall or 
create a small decline in the institutional use of hedge fund of funds. 

- Richard 

 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/04/2007 0 comments    
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10/3/07 

Investing in Hedge Funds   

Investing In Hedge Funds 
 

There aren't very many solid online resources on 
hedge funds. Millions of HNW individuals invest in hedge funds, tens of 
thousands work in the industry but there are only 3-4 really robust websites that 
detail what they are and how they work. This is interesting and I think there is 
space for a few more competitors to the likes of HedgeWorld & HedgeCo. 
 
I think it would be great if there was an Invetopedia/Marketing Sherpa like 
website focussed just on hedge funds. 
 
Anyone else get the same feeling or am I missing a few major online resources? 

- Richard 

 
Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

Posted by Richard Wilson at 10/03/2007 0 comments    
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10/2/07 

Hedge Fund Resume   

Hedge Fund Resume 
 

 

 
I have recently helped a few friends rework their resumes while they look for a 
new hedge fund job. Most open positions are sought after by dozens of 20 and 
30somethings that often attended the best schools and have worked for some of 
the most successful banks. In short, it is very competitive. Every line on your 
resume should build the case of how you will make the firm more money than the 
guy who sent his resume in the day before you.  
 
 
What is the perfect hedge fund resume? There isn't one. Some never graduate 
from high school but make over $1m/year trading or selling for funds. That said 
some of the below factors are what funds look for: 

 

·  Quantitative experience and abilities 

 

·  CFA Designation 

 

·  Education - Ivy league, MBA, Quant focussed PhD 

 

·  Signs of loyalty, passion, and being humble 

 



Http://richard-wilson.blogspot.com  114 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

·  Something Extra such as PR expertise, asset gathering ability, or 
Information Advantage 

 

·  High quality names - large wirehouse experience 

 

·  How much money did you personally bring in to the firm or make for the 
firm? 

 

·  A stomache for a high comission/bonus structure 

 

One highly successful hedge fund manager said that they don't have any hard 
and fast experience requirements to be hired by their firm, they simply look for 
people who are hungry, humble, and smart.  

Let me know if you are looking for a hedge fund job or are hiring someone and 
would like to be introduced to a few new condidates and I would be happy to 
network with you. 

 

- Richard 

Richard C. Wilson 

Richard@RichardCWilson.com 

(503) 789-7901 

 

Posted by Richard Wilson at 10/02/2007 0 comments    

10/1/07 

Separate Managed Account   

Separate Managed Account  
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For more ongoing information regarding the use of Separate Managed Accounts 
please see the website I am currently building: 
http://www.separatemanagedaccount.com/. 
 
- Richard 
 
Richard@RichardCWilson.com 
(503) 789-7901  

Posted by Richard Wilson at 10/01/2007 0 comments    

9/30/07 

Separate Managed Accounts   

 
Separate Managed Accounts  
 
 
Professional money managers have traditionally only been available to those 
investors with over $1M for a minimum investment. The explosion of managed 
accounts is due to the access it provides to money managers who usually only 
serve pension, endowments, and hnw or uhnw individuals. (1) 

While mutual funds somewhat met this need they do not allow for customized 
portfolios of securities as separate managed accounts do. Lately money 
management firms have been able to lower minimums from $1M to $100k or 
even $25k. Separately managed accounts allow you to have an individual cost 
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basis on the securities in your portfolio. A cost basis as defined by Investopedia 
is the “original value of an asset for tax purposes (usually the purchase price), 
adjusted for stock splits, dividends and return of capital distributions. This value 
is used to determine the capital gain, which is equal to the difference between 
the asset's cost basis and the current market value. Also known as "tax basis.” (1) 

 

Separate Accounts are similar to mutual funds as money managers stick to 
specific strategies and/or asset classes in purchasing securities. The 
fundamental difference with separate accounts is that the money manager is 
buying securities for each clients specific account and not the fund itself. When 
you buy into a mutual fund you own the mutual fund not the underlying securities. 
When you buy a separate managed account product you actually own the 
underlying securities that the money manager has bought on your behalf. You 
can request that the money manager customizes your portfolio to your liking. It 
would be a waste of your time and the money manager’s if you micro-manage 
their choices or portfolio in general but sometimes making changes can make a 
lot of sense. (1) 

 

Being able to manage your individual cost basis or the tax liability timing of the 
securities in your separate managed account can help you avoid paying realized 
capital gains taxes. For example a high net worth individual might sell a piece of 
real estate for a large profit while also selling an individual security in their 
separate account to offset the tax consequences of that gain. This could not be 
done with a mutual fund unless you were selling the whole mutual fund at a loss. 
(1) 

 

Mutual fund contain embedded capital gains. These are capital gains taxes the 
mutual fund itself must pay and the cot of them are spread out across all investor 
in the fund regardless of when you invested your funds. You could invest in a 
mutual fund in December and instantly feel the pain of the embedded capital 
gains tax on the value of the fund. While using managed accounts there are no 
embedded capital gains taxes because you are just coming into ownership of the 
securities and they are being chosen for you by the money manager. You will 
only be liable for capital gains taxes for securities in the same fashion as if you 
were purchasing the securities through your own E-Trade or Charles Schwab 
account. (1) 
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Another way that you can benefit from managed accounts is by customizing the 
sector or industry security purchases by the money manager on your behalf. Say 
for example that you are working for Intel and you receive thousands of options 
every year as part of your compensation. It might not make sense for you to be 
purchasing securities such as Intel, Cisco Systems, or AMD that could move in 
tandem with your naturally oversized position in Intel through the options you are 
receiving. Maybe working in the industry would make you want to invest even 
more in the industry but at least with managed accounts you have the choice to 
double up in that area of leave it completely. You cannot customize your portfolio 
in this way with mutual funds. (1) 

 

Separate managed accounts were “invented” or first started to pick up steam in 
the 1970s. Many money managers oversee hundreds of separate managed 
accounts but hope to customize each as needed to an investor’s preference. 
Managed accounts are also referred to as wrap accounts, separate accounts, 
individually managed accounts, privately managed accounts, actively managed 
accounts, separately managed accounts. These are not to be confused with 
traditional wrap programs or accounts that cater specifically to mutual funds. (2) 

 

“88% of all separately managed account investors describe themselves as “long-
term” investors and 80% believe they are “knowledgeable” about investing.” (2) 

 

There are 4 steps to successfully investing in separate managed accounts. 
These include:  

1) Defining your Goals. Decide where you are headed and why by working 
with you financial advisor or consultant. 

2) Determine your asset allocation. Numerous studies have shown that over 
90% of returns can be attributed to asset allocation. 

3) Select investment vehicles and/or money managers 

4) Monitor and customize your portfolio (2) 

 

“69% of all SMA investors surveyed believed that “the ability to meet or speak 
with the portfolio manager “ is a very important advantage offered by SMAs. 
Other valued benefits included visibility of fees, visibility of holdings, the ability to 



Http://richard-wilson.blogspot.com  118 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

manage taxes effectively, better communication, superior performance 
reporting.” (2) 

 

Separate managed accounts provide a high level of transparency. They let you 
see movements in securities in your portfolio, view your overall portfolio asset 
allocation weights, view performance against a relevant benchmark, and receive 
market commentary from the portfolio manager. (2) 

 

While investing in separate managed accounts you can either invest in single 
manager managed accounts or multiple manager managed accounts. These 
multi-manager accounts are sometime referred to as unified managed accounts 
or model-based overlay portfolio management. If you are investing in several 
SMA managers sometimes a unified managed account can make sense because 
you can limit sector weights across all money managers so you don’t get over 
weighted in area that might be more volatile than you are comfortable with. (2) 

 

“80 Percent of SMA Investors surveyed said they feel like they have control over 
their assets” (2) 

 

Managed Accounts are: 

·  Cost Efficient 
·  Tax Efficient 
·  Transparent 
·  Portable 
·  Flexible (3) 

 

Managed accounts use intellectual property of professional money managers, 
benchmarks a client’s portfolio preferences against the fund managers portfolio, 
and blends models to provide a customized investment solution. Managed 
Account investment levels are on track to reach $2.6 Trillion by 2010 with over 5 
million households using this type of investment portfolio. On top of the tax 
flexibility of managed accounts they have also grown in popularity because they 
can be customized for an investors risk profile, ethical preference, or other 
interests. (3) 
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Managed accounts are pools of securities managed by a money manager on a 
discretionary basis. Recent technological advancements have made managed 
accounts widely available to general investors at low fee levels and minimum 
investment levels of around $100,000. One advantage of using managed 
account is one all-inclusive fee. A single asset-based fee is charged to clients 
and sometimes this can be deductible off your federal income taxes. Another 
benefit is the peace of mind that a fee based account provides. You don’t get 
charged based on transactions or security divestments, you are only liable for 
one flat fee charged on a quarterly basis. (4) 

 

 
- Richard 

Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 
 

 

Permanent Link To This Post: Separate Managed Account 

Related Terms: separate managed account, separately managed accounts, separate managed 
accounts, managed accounts, managed account 

1) http://www.investopedia.com/articles/05/021405.asp 

2) http://investorservices.leggmason.com/doc_library/2560.pdf?seq=11 

3) http://www.praemium.com/Media/2007-
08_FinancialStandardGuideToManagedAccounts.pdf 

4) http://1dbdirect.com/product_docs/advantage.pdf 

Posted by Richard Wilson at 9/30/2007 1 comments    

Unified Managed Account   

Unified Managed Account  
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Unified managed accounts are fee-
based investment products that can help reduce compliance issue for mid-level 
clients, reduce paperwork and account administration needs, and customize 
investment solutions for clients. Unified managed accounts are sometimes 
referred to as Multi-Style Portfolios and they were first created by some of the 
large banks on wall street in the mid-1990s. These unified managed account 
packages are increasingly being marketed as all-in-one products to high net 
worth individuals(1). 
 
UMAs combine the benefits of what most mutual fund wrap programs provide 
allowing clients to have portfolio customization and robust asset allocation 
services. What makes unified managed accounts unique is that they are open 
architecture. You can include ETFs, mutual funds, separate accounts, and 
individual securities all within one package. They also combine rebalancing, cash 
management, and risk/portfolio management choices across each class or 
sleeve of products(1). 

- Richard 

Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 
 
 
Permanent Link to This Post: Unified Managed Account 
 
 
Related Terms: Unified managed account, UMA, UMAs, uma platform, unified managed accounts, 
unified managed accounts sleeve, unified managed account trends, unified managed account 
providers, unified managed account platform. 
 
1. http://www.placemark.com/PlacemarkUMABrochure.pdf  

Posted by Richard Wilson at 9/30/2007 0 comments    
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9/28/07 

Motivational Video   

Professor Randy Pausch's Last Lecture 
 
Carnegie Mellon professor Randy Pausch gave his "last speech" earlier this 
month where he talks about achieving your childhood dreams and learning 
unforeseen lessons. I read over 1,000 articles a year in the Wall Street Journal, 
the one on his speech is the best I ever read. It is very moving and motivating 
and if you haven't watched it or heard about it yet you should right now. 
 
Randy Pausch's Last Lecture 
 
- Richard 

Posted by Richard Wilson at 9/28/2007 0 comments    

9/27/07 

Hedge Fund Decline   

Hedge Fund Decline 
 

 

I am shocked at the number of news reporters 
who are predicting the doomsday of hedge funds. I have read at least a dozen 
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articles by journalists recently become asset management experts make claims 
that most hedge funds will soon fade away into the sunset. That couldn't be 
farther from the truth. Hedge fund strategies are growing, not shrinking and their 
returns are continually diverging away from common return patterns found in the 
public equity markets. 
 
To their credit I have noticed that Fierce Finance's daily newsletter on 
happenings in the industry has been on target and reasonable in all of their 
summary reports. It's a pretty good all in one financial news report if anyone else 
is looking for one. 
 

- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 
 

Posted by Richard Wilson at 9/27/2007 0 comments    

9/26/07 

Psychology of Influence for Money Managers   

Psychology of Influence for Money 
Managers 

 
 

1. First impressions are made within4 
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seconds and can last a lifetime. Only create 1st class presentation materials, 
websites, and brands. Only hire 1st class individuals, they are who your clients 
will use to judge your fund. 
 
2. Stand for something unique. Stand out and differentiate in a way that 
resonates with the investment community without being trendy. Be the first or the 
best. 
 
3. Network and sell through referrals. Your introduction to an opportunity 
changes how you are perceived and treated. Too many hedge fund sales people 
cold call the world instead of networking with targeted groups of individuals who 
can be both informative and valuable connectors. 
 
4. Let investors taste your performance. If they take your products on a test drive 
they will likely invest more money in you down the road. Once they are on board 
for a testing of your investment product they are likely to construct additional 
reasons for investing with your team while explaining the opportunity to other 
analysts or advisors. 
 
5. Don't sell your fund, make friends. People do business with those who are 
their friends. Price doesn't matter if you drank a beer over a Red Sox game 
together. Most people attribute positive attributes to all aspects of a person's 
abilities if they first approve of that person's character and personality. 
 
More to come... 

- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 

Posted by Richard Wilson at 9/26/2007 0 comments    

9/25/07 

CFA Level 1   
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Anyone else getting ready to study for the CFA Level 1 exam? I probably won't 
begin until mid 2008 but I'd like to have a few people to study with or bounce 
ideas off of if you would if you are interested in sharing resources, etc.  
 
 
Give me a call (503) 781-7901.  
 
- Richard 
 
Richard Wilson 
 
Richard@RichardCWilson.com 
(503) 789-7901 
 
Terms Related to "CFA Level 1" - cfa level 1, cfa level 1 exam, cfa exam, cfa level 1 study, cfa 
courses, schweser cfa level 1, 2007 cfa level 1, 2008 cfa level 1, 2007 cfa level 1 curriculum, 
2007 cfa level 1 study, cfa level 1 2007, books for cfa level 1, cfa books, cfa blog, cfa level 1 blog, 
cfa study, cfa institute, certified cfa, cfa charter, cfa course, cfa designation, cfa examination, cfa 
mba, cfa notes, chartered financial analyst 

Posted by Richard Wilson at 9/25/2007 0 comments    

CFA Courses   

Has anyone taken a great CFA Course? After I complete my graduate degree at 
Harvard I want to jump right into my CFA exams and pass the Level 1 on my first 
attempt. I'm willing to spend some money and a lot of time to ensure that I do 
well and learn the material but I don't want to waste both on an outdated or 
poorly organized course. 
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Any recommendations? 
 
- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 

Posted by Richard Wilson at 9/25/2007 0 comments    

9/24/07 

Influencing the Influential   

 

I am playing around with different thesis topics for this winter when I need to 
have mine approved. I've thought of conducting research on influence in 
investment marketing and sales, the psychology of influence and persusion in 
business, choosing one of Cialdini's methods of influence, or studying Influencing 
the influential. I think influencing the influential might be the most interesting. It 
would allow me to study how one can influence people that are CEOs, CIOs, or 
HNW individuals who have power positions in their day jobs. I came to this idea 
after realizing that I don't care about influencing 4,000,000 people. I just want to 
influence the 40,000 that make the decisions in the investment industry.  
 
- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 
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Posted by Richard Wilson at 9/24/2007 0 comments    

Single Focus   

It seems in my studies at school and work along with lessons from personal 
experiences that having a single focus is one of the secrets of being successful. 
In branding focussing on standing for one thing is what gives you power. In 
Investment Marketing & Sales being known as an expert in one niche area is 
usually the description of successful third party marketers. In sports most 
athletes must specialize in one sport to make to the olympics or play 
professionally. While some claim that balance in everything is the healthiest route 
to take, it seems that having a single defined focus is one of the most important 
steps you can take towards being excellent. 
 
- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 

Posted by Richard Wilson at 9/24/2007 0 comments    

9/23/07 

9 Ways to Boost Your Career   
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The following list comes from a Brian Tracy audio CD. Feel free to comment with 
a few more ideas of your own. 
 
 

1. Education 

2. Skill 

3. Preparation 

4. Connections 

5. Ethics 

6. Positive Attitude Positive Image 

7. Creative 

8. Self Disciplined 

9. Cash - $$$ - Flexible, Invest, Evolve 

 

- Richard 

Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901 

Posted by Richard Wilson at 9/23/2007 0 comments    

Laws of Branding   

Laws of Branding 
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I just finished reviewing the 22 
Immutable laws of Branding. It's a great book written by Al Ries and Laura Ries. 
If you are going to own one book on branding this might be the one you should 
invest $4 on through Amazon. The most important lesson stressed over and over 
throughout the book is that most brands have diverged from their initial focus and 
diluted their value. The authors are certain that the power of a brand is inversely 
related to the scope of its product or service offerings. An inch wide and a mile 
deep is their mantra, and in my experience it rings true. 
 
- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901  

Posted by Richard Wilson at 9/23/2007 0 comments    

9/21/07 

Richard's Cold Calling Tips   

Cold Calling Tips 
 

 

1. Don't ask the prospect "How are you doing." You don't care 
how they are doing. If you cared you would have done some research on the 
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company first and you would have something more intelligent to ask them. 
 
2. Keep in mind that thousands of people cold call and several people are 
probably calling the same or very similar prospects as the ones you are 
approaching. Everyone plays the number game and it is natural to not have your 
calls or emails returned. The goal is to develop enough perceived value so they 
will take your call the next time or call you when they are ready to buy your 
product or service. 
 
3. Shoot for 30-80 phone calls a day. More is not always better but trying to do 6-
10 calls an hour will keep you on your toes and always dialing more prospects. 
Create a game out of the process. 
 
4. Smile while you dial. The tone of your voice and word choice both change 
based on your own feelings and facial expressions. Be happy and love your job 
and the people on the other end of the phone will take notice. 
 
5. Call the CEO. Always call the CEO. They are the masters of every other 
department and if a call or email gets forwarded from them down to a VP or Dept. 
manager it is much more likely to get responded to then coming in through an 
analyst or associate with the firm. 
 
6. Set the table. This is a point Brian Tracy makes in the book, "Eat That Frog." 
Sit down every night and take 20 minutes to plan out your work for the next day. 
Break the day into 30 minute sessions of complete focus completing your most 
important tasks before most people even get to work in the morning. 
 
7. Prepare a standard email that you send out before you call. Anyone can send 
a great follow up email to a phone call, the trick is getting the prospect on the 
phone in the first place. Don't have them not take your call because they do not 
know who you are. Email the prospect introducing yourself and why you would 
like to have a 5 minute conversation in 3-5 sentences or less and call 10 minutes 
after sending the email out. 
 
- Richard 
 
Richard C. Wilson 
Richard@RichardCWilson.com 
(503) 789-7901  

Posted by Richard Wilson at 9/21/2007 2 comments    

The Strangest Secret   
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For those of who you have not listened to it "The Strangest Secret" by Earl 
Nightengale is a great recording on how we think and how that makes us act. 
Every class I have taken here at Harvard backs up his statements made over 50 
years ago. 
 
If you are too busy or cheap to buy the recording the basic message is you are 
what you think. You reap what you sow. If you think great things you will become 
great. If you plant weeds by thinking about cheating the system or bad things in 
general you will become a bad person. 
 
It might seem overly simple but it is something some people have never 
contemplated and most others don't keep in the front of their mind. 
 
- Richard 
 
Richard C. Wilson 
 

(503) 789-7901  
 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 9/21/2007 0 comments    

Gitomer Conference   
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I just came out of my first conference held by sales master Jeffrey Gitomer. His 
presentation was even better than I expected, he was funny, quick witted and 
knew his stuff. While most of his speech focussed on his Little Red Book of 
Selling the lessons contained within it are mostly the type of fundamental truths 
in sales that are always good to refocus on and make sure you are completing. I 
own 6 of Jeffrey Gitomer's books and today I bought his flash cards for the Sales 
Bible. 
 
I got to speak to Jeffrey before and after the conference and he is like many 
corporate CEO's I have met. Everyone is always asking him to meet or for a 
favor of some type so he is a little bit numb to people complimenting him or 
asking to have lunch. I went up afterwards and said he made a real difference in 
my life and I intend on recommending him for some broker dealer annual 
meetings. 
 
One interesting point he made was that while he is now a best selling author and 
wildy successful now and making millions of dollars a year his efforts have taken 
15 years to come to bear fruit and there are many moving parts. He does private 
seminars, online training, a weekly ezine, public seminars, writes books, and 
creates audio video products. He is everywhere and it is paying off. It is an 
interesting lesson. 
 
I would highly recommend his conference to anyone in the business of customer 
sales or selling. Which is everyone. 
 
- Richard 
 
Richard C. Wilson 
 
(503) 789-7901 
 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 9/21/2007 0 comments    
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9/14/07 

Filter Your News   

 
Many people spend over 5 hours every week reading or watching the news. That 
is a lot of time. I have read a lot of articles of the past couple of years that 
suggest you should go on either a news fast and ignore all news so you can 
focus on results or go on a news binge and use the collection of almost random 
topics and trends help you get up to speed on what people are looking for and 
thinking about. 
 
My best suggestion? Turn off your t.v. If you read or watch local news minimize it 
to the point where you just scan headlines to make sure you don't miss anything 
vital. National, world, and industry specific news seem to be the most important 
and valuable. I subscribe to 10 industry specific newsletters and flip through the 
WSJ on my way to work to keep up on new developments. I would also highly 
recommend a news editorial service such as the Fierce Finance Newsletter. 
They add some commentary to the news and pick out the highlights for you from 
sources such as the WSJ. 
 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 9/14/2007 0 comments    

Targeting CEOs   
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When networking or selling there are many advantages for targeting the CEO as 
your first point of contact. Obviously most CEOs are being cold called and 
emailed on a daily basis so this is not a new technique to closing a sale or 
landing a job. 
 
The reason I am writing this blog entry is because I was just reminded of the 
power of contacts CEOs. I recently sent out 10 networking emails to a very 
prestigious investment firm on wall street. Nobody replied. During the same day I 
read an article about the president of a major private equity shop leaving his post 
to start his own company. I emailed him directly and he responded within24 
hours saying to send him my resume and he would give me a call so we could 
meet. 
 
I believe it was dumb luck that he actually saw and replied to my email but even if 
all 11 people had replied this president who will soon be starting his own firm is 
worth 20x the value of those other contacts I reached out to. I believe 80% of 
your valuable contacts will be leading executives or CEOs of small and influential 
or large and powerful organizations. It might not make sense for where you are at 
right now but I will always be asking myself. 
 
How many CEOs did you reach out to today? 
 
 
- Richard 
 
Richard C. Wilson 
 
(503) 789-7901 
 
Richard@RichardCWilson.com 
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Posted by Richard Wilson at 9/14/2007 0 comments    

9/12/07 

100 Details Oriented   

While doing third party marketing I'm finding that being detail oriented doesn't 
really sum up what you need to do. "Detail oriented" makes it sound like there 
are 3-4 things you need to watch closely or a need to be aware of changes or 
concerns with your clients. The reality in competitive sales environments is you 
have to be proactively detail oriented. You need to not only be cold calling but 
also writing, speaking, networking, creating unique marketing pieces, providing 
value to others every day in 80 different ways. Many of the people I call recieve 
over 150 emails and 50 phone calls every single business day. To be very 
successful you almost need a list of 100 ways to be proactively sales detail 
oriented or you will never rise above the noise. 
 
If anyone has a list such as this. If I complete a robust list myself I will make sure 
and post it here to this blog. 
 
- Richard 
 
Richard C. Wilson 
 
(503) 789-7901 
 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 9/12/2007 0 comments    

9/11/07 

Investopedia.com, CellPhones.com, CaffeineEnergyDri nks.com   

Forbes Media bought Investopedia this year for an undisclosed amount that was 
probably in the tens of millions of dollars. The site had over 2.5M unique visitors 
a day and held over 5,200 definitions of commonly used and obscure financial 
terms. 
 
Cellphones.com was sold by a man in Vegas for $4.2M. Before selling this man 
was earning $1,300/day off of the advertising revenue from this website. 
 
While I focus 90% of my website domain purchases on investment related 
themes I just bought CaffeineEnergyDrinnks.com. It has some pretty high traffic 
numbers on Google and I think it will be a good long term name to own. What is 
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interesting with domain name buying and selling is the number of ways you can 
make money off of a purchase. They include: 

·  Ad revenue generated from relevant content and high Google rankings 
·  Domain parking ad revenue 
·  Leads generated through a form posted on the website 
·  Leasing the website to an established business in the industry 
·  Selling the domain to another "domainer" or a professional in the industry 
·  Creating a full-fledged or virtual store based on the high traffic that a 

domain name receives - see VitaCost.com and ThinkGeek.com.  

- Richard 

Richard C. Wilson 

(503) 789-7901 

Richard@RichardCWilson.com 

 

Posted by Richard Wilson at 9/11/2007 0 comments    

NLP Certification   

One of my good friends just completed a full certification course on NLP. It 
included voice pattern analysis, representational system identification, mapping, 
modeling, etc. He really spoke highly of it and he has a masters in Psychology 
and has seen hundreds of patients for therapy sessions. 
 
I have always been very skeptical of the belief in NLP that you can identify the 
preferred representational system of an individual by watching their eye 
movements but my friend is certain that it is accurate over 90% of the time. 
 
I'm not sure what my thesis is going to be on but maybe it will be based on NLP 
or some combination of Chialdini and NLP methods of influence to look into 
these issues further. It would be fun to get certified in NLP as part of my thesis 
project. 
 
Has anyone reading this had training in NLP? 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 
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Posted by Richard Wilson at 9/11/2007 0 comments    

The Instant Millionaire Book   

I read a lot of books on sales, investments, persuasion, marketing, influence, and 
NLP. I often take notes on great passages that I read and recently came across a 
very practical unique way of keeping yourself motivated and disciplined. I read 
this lesson in "The Instant Millionaire" by Mark Fisher. It is a great book, quick to 
read, and costs about $3 on Amazon.com. 
 
The great lesson I got from this book was that strong people make their actions 
control their moods and emotions while weak people let their moods and 
emotions control their actions. 
 
This simply struck me as an interesting point of view until I deliberately tried it 
both at work and at the gym. It is very similar to Brian Tracy's saying that 
successful people like and dislike the same things as unsuccessful people but 
when they face an important task they dislike they do it anyways. They do what 
they need to do to succeed. 
 
These are pretty elementary ideas that most of you have probably read before in 
various places or might think are common sense but I find myself more 
productive and fulfilled if I remind myself of them every couple of weeks or 
months. 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 9/11/2007 0 comments    

9/10/07 

Capital Introduction   

 

Capital Introduction  
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Capital introduction is usually the phrase that refers to the introductions that 
prime brokerage houses will make on behalf of their money managers to help 
raise their assets under management. Some prime brokerage houses will have 
several capital introduction professionals in house or a whole team dedicated to 
the work. The prime broker gets paid through trades made by the manager so 
the more assets they have under management the more they will get paid each 
quarter on those larger trades. 
 
Most capital introduction professionals are paid on salary and bonus on overall 
trading activity and not on earning a percentage of fees from assets raised like a 
third party marketer. Capital introduction services have came under some 
scrutiny lately and there are talks of it going away completely due to a conflict of 
interests. Below are three links to help you learn more about capital introduction 
services in general. 
 
If you are looking for a prime broker, capital introduction, or third party marketing 
services let me know and I can help you network and find a group that might 
work well for your situation.  
 
 
Capital Introduction Links  
 
http://richardcwilson.com/Capital-Introduction.html 
 
 
- Richard 
 
Richard Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 

 
Permanent Link to This Post:  
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Capital Introduction  

 
 
Related terms: capital introductions, capital introduction group, hedge fund capital introduction, 
capital introduction services, capital introduction job, capital intro, cap intro  

Posted by Richard Wilson at 9/10/2007 0 comments    

9/9/07 

Internet Real Estate   

 
Many businesses currently underestimate the value of internet real estate. 
Developing a strong multi-faceted approach to creating a presence on the 
internet for your company or yourself can help initiate partnerships, bring in new 
customers, spread your reputation as an expert, and help land speaking and 
writing engagements. I have been working with over 400 investment companies 
over the past 8 months in my third party marketing role and I have only seen 4 of 
these taking any type of an active approach to building a real sticky and 
widespread effort to control the common search terms and web domains of their 
business. The barriers to entry can be large when you are facing someone who 
has already committed 2-3 years in building their websites, the early you begin 
the better. 
 
The ways that companies or persons can promote themselves online can include: 

·  Blogs 
·  Podcasts 
·  RSS feeds 
·  Landing Pages (leading into the main website) 
·  Adwords 
·  Online Article publication 
·  Emails Newsletters or Ezines 
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·  Polls 
·  Surveys 
·  Purchasing popular domains such as BusinessBlog.com 
·  Purchasing popular business websites such as Investopedia.com (Forbes 

just purchased this website) 
·  Industry news Website 

The key is to provide value first in each of these areas so you are seen in the 
light of being an expert. What are you doing to create this online presence? I 
could be wrong but the answer is probably "not nearly enough." 
 
- Richard 
 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 9/09/2007 0 comments    

9/3/07 

Weapons of Influence #4: Adaptation   

 

Adaptation is the changing of your own behavior or emotional state to 

closely match or mimic the target prospect. Research has shown that the 

effective sales professional is the one who can develop rapport through adapting 

to a wide variety of personality types. (Buzzotta 1981). Mimicking others has 

been shown to create rapport and a sense of liking between two individuals 

(Lakin 2006). Additionally, research shows that perceived attitude similarity can 
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automatically activate certain cognition processes associated with liking 

someone (Park 2005). One corporate NLP consultant trains each of his clients to 

start each sales presentation with a clean slate and adapt each section of it to 

the customer (Lakin 2001). This often means taking on a similar disposition or 

physical characteristic.  

Mirroring is when you display a perspective on life or that is harmony with 

the target person’s own view. This process of mirroring someone’s is something 

that naturally happens with friends, family members, and coworkers. Most people 

will naturally adapt many of their own personal characteristics to be more like the 

person they are interacting with without even thinking about it. This explains part 

of someone’s natural ability to socialize or have “social intelligence.” Those that 

aren’t naturally aware of these processes can improve them through practice and 

simply be cognizant of their existence (Hathaway 2001). Research studies have 

found that people were more likely to fulfill a request from someone that has 

used common stereotypes that define them within an in-group of that person 

while addressing an out-group. Rapport is more likely when the sales person’s 

capabilities, values, and expressive behaviors match those of the customer 

(Cialdini 2001).  

These details of positive similarity can include body language, mood, 

opinion, clothing style, voice tones, rate of speech, age, religion, politics, 

cigarette-smoking habits, similar names, vocabulary usage, backgrounds, or use 

of a mutually common stereotype (Buzzotta 1981) One study was completed in 

the 1970’s when most people dressed up in either a “hippie” or “straight” fashion. 



Http://richard-wilson.blogspot.com  141 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

The researcher’s involved in this study went around a college campus dressed in 

both ways asking for a dime to make a phone call. The study revealed that when 

the students were dressed in the same way as the researcher the dime was 

given over 66% of the time while when they were dressed differently the dime 

was given away less than 50% of the time (Cialdini 2001). Another study on attire 

found that demonstrators were much more likely to sign a petition and sometimes 

do so without even reading it when the petitioner was dressed in similar clothes. 

(Suedfeld 1971). A study by Argyle in 1994 suggested that people like others that 

are similar to them in attitude, belief, values, backgrounds, jobs, leisurely 

interests, but not necessarily personalities. Argyle also said that his study shows 

that most people’s voices are more “leaky” than their faces as most people see 

themselves much more often than they hear themselves. Most of the time 

extroverts who speak quickly and loudly with an upward pitch contour is the most 

confident, likable, and persuasive (Argyle 1994). Most people have witnessed 

adaptation being used on them while buying a car. Many car salesmen are 

trained to find something in common with their interests or background with the 

prospect. They will pick up on small cues and then purposely express their own 

interest in a few areas that they believe you might also be interested in. Even the 

smallest seemingly meaningless similarities seem to work in development a 

sense of liking, influence, and rapport (Cialdini 2001). 

 

- Richard 
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Richard C. Wilson 

(503) 789-7901 

Richard@RichardCWilson.com 

 

Posted by Richard Wilson at 9/03/2007 0 comments    

8/30/07 

Weapon of Influence #3: Physical Attractiveness   

 

Dozens of empirical studies have shown the strong influence of physical 

attractiveness in improving one’s opinion or value placed upon an object or 

person. Similar to some other tools of rapport building, the influential effect of 

physical attraction is automatic and commonly goes undetected (Cialdini 2001). 

One research study showed new car advertisements to two groups of men, one 

with an attractive female next to the car and one without the female included. The 
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men who saw the ads including the female described the car as better-designed, 

more expensive-looking, more appealing, and faster than the other men. These 

same men denied that the presence of the young woman had influenced their 

opinion of the vehicle (Smith 1968).  

Traits commonly associated with physically attractive people include talent, 

kindness, honesty, and intelligence (Wheeler 1997). Being physically attractive 

can produce what is referred to as a halo effect. A halo effect occurs when one 

positive characteristic dominates the way a person is viewed by others (Cialdini 

2001). Cialdini, a well established and published researcher on similarity and 

liking explains that with physical attractiveness “good-looking equals good.” An 

example of this can be found within the one year’s federal elections in Canada 

where “attractive” candidates received over twice the number of votes as their 

competitors. The most surprising result of this study was that 73 percent of 

Canadians surveyed claimed in the strongest possible terms that physical 

attractiveness did not influence their vote. (Cialdini 2001) Physically attractive 

people enjoy numerous benefits throughout their lives. They are thought to be 

more intelligent in school by their teachers (Ritts 1992 – education research??), 

more favorably looked upon during job interviews (Mack 1990), paid more in the 

workplace (Cialdini 2001), and receive superior treatment within the US legal 

systems. These are not small insignificant advantages. In one study researchers 

found that defendants were sentenced to jail twice as often if they were 

categorized as unattractive people (Cialdini 2001). 

 
- Richard 
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Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 8/30/2007 0 comments    

8/14/07 

Weapon of Influence #2: Liking   

 
"People prefer to say yes to individuals they know and like" - Robert Cialidini 
 
Liking is the principle of influence that Cialdini refers to as the "friendly thief." We 
are more susceptible to being influenced by those who we like. Liking someone 
infers a reciprocal relationship which assumes that we will treat each other fairly. 
People like others who are just like themselves. They can relate to them better 
and see them in a more positive light than others. Research has shown in sales 
that those who have an ability to develop rapport or liking among a wide range of 
personality types usually are the most successful and sell more than others. 
 
Common methods that agents of influence use to build rapport or have prospects 
like them more include: 

·  Sharing common attitudes or beliefs 
·  Praise - Genuinely find something to compliment them on 
·  Becoming familiar with them in person. The more times you interact the 

more likely they are to like you 
·  Noting similar past experiences or aspirations 
·  Dressing in a similar fashion 
·  Speaking in the same tone of voice and at a similar rate 
·  Using stereotypes about an "out group" that identifies you as part of the 

prospects small "in group" 
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·  Physical attractiveness - physical image maintenance 

Robert Cialdini 
Influence Science and Practice 2001 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 
 

Posted by Richard Wilson at 8/14/2007 0 comments    

8/13/07 

Weapon of Influence #1: Modify the Environment   

 
I recently completed reading a book by Michael Hogan on Influence. He wrote 
250 pages on different techniques that he presents to corporations but ends in 
saying that the number one technique to influence others is altering their 
environment. 
 
How did you act while at school in a classroom? At the movie theatre? A hockey 
game? The environment you are in defines the scope and characteristics of your 
behavior. If you want to quickly change how someone acts without their detection 
this is one of the best methods of doing so. Advantages can be gained by: 
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·  Meeting at your office instead of theirs 
·  Taking the client or potential client to a baseball game or art gallery 

instead of meeting for coffee 
·  Meeting in a coffee shop or conference room you are familiar with but is 

new to them 
·  Placing a time limit upon the meeting after it has already begun 
·  Decorating or choosing your office so that it communicates a message or 

replicates the common decorations seen in a museum, expensive office 
suite, or casual business office. 

·  Playing a certain type of music or control the sounds in the area such as a 
telephone ringing in one fashion or another 

The point is to either create an environment that specifically targets a certain set 
of expect behaviors that will lead to a powerful relationship for both of you or 
operate in an environment that is comfortable and familiar to you but new to them. 
This will enact their orienting reflex response and while adjusting to these 
changes they will be more agreeable to your suggestions. 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 8/13/2007 0 comments    

8/10/07 

4 Tools to Get More Done   

4 Effectiveness Tools 
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There seems to be a common thread among 
some very highly successful people, they are very good at managing their time. 
Managing your time well might seem like a simple concept but in practice the 
discipline to only focus on the most rewarding activities is difficult. As Jeffrey 
Gitomer says someone who is hungry will ask themselves "How good am I at 
that?" not "I already know that." 
 
Here are 4 time management tools and starting points to further reading if you 
are interested in reading more. 

·  Andrew Carnegie only worked for 2-4 hours each day. He thought that 
anyone who needs more time than that must be wasting a lot of time on 
needless activities. Several biographies of his life can be found on 
Amazon for $5. 

·  Brian Tracy - Wrote a book called "Eat that Frog" which is a text on how to 
become more efficient and effective in managing your life in and outside of 
work. The whole theme of the book revolves around always completing 
the tasks that matter most (frogs) and only then moving on to other tasks. 
It is a good read with 21 unique ideas on how to be get more done on 
projects that really matter. Tracy stresses that we will never have enough 
time to do everything but we should always have enough time to do the 
most important things. What are they? 

·  Stephen Covey - I have read his book 7 Habits of Highly Effective People 
several times and seen him in person, he is great. One of the 7 habits that 
he suggests is making sure that you do first things first. Similar to Tracy he 
stresses the importance of prioritizing your tasks so the most important 
ones don't get left out. 

·  4 hours a week. I recently read an article from Forbes on a man who 
supposedly only works 4 hours a week. I think the story might be 
exaggerated but not by much. He outsources his $1M business's 
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customer services, email handling, website work, and product 
management choices. He never reads the news or watches t.v. He is 
living the life of a millionaire at age 30 because he has learned to manage 
his workload and cut all the clutter out of his life. The most important part 
of this article? He mentioned that he does not check his email first thing in 
the morning, he jumps right into the most important task and tries to 
complete by 11AM so he can tend to other matters. 

- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 8/10/2007 0 comments    

8/7/07 

SeparateManagedAccount.com   

 
I just purchased a new website, SeparateManagedAccount.com. I don't have 
anything up yet but I think that it will be a fun mini-website to build. Separate 
managed accounts are used by tens of thousands of wealth advisors for millions 
of customers who barely know what they are. I hope to build a website that 
advisors can study themselves and direct their high net worth clients to for more 
information. 
 
If you are an investment professional who would like to help develop content for 
this website send me an email and we will figure something out. 
 
- Richard 



Http://richard-wilson.blogspot.com  149 of 166 

Richard Wilson Hedge Fund Blog 503.789.7901 Richard@RichardCWilson.com 

 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 8/07/2007 0 comments    

Using Websites for Sales   

Using Websites for Sales 

 
 

Over the last year I have built over 
two dozen websites. Some are very professional and official looking while others 
still need some work. I have been building these to attract new potential clients 
for the third party marketing firm I work for. My goal is to eventually create such a 
wide swath of popular investment websites that hundreds of people read about 
me every day and the few of those that are prospects for new business will call 
me every day. I am still about a year away from getting there but I am learning 
new things each day. So far it has been working great. I usually get 3 requests 
for informational interviews or hedge fund marketing services every week. 
 
While this is great and I have started to build some additional relationships 
across the US doing it none of these calls have lead to an inflow of assets for the 
money manager I am trying to raise money for. This makes it hard to evaluate 
the true value of making these additional contacts. 
 
The reason I bring this is up is that I recently discovered that a website domain 
name (domain names are website names like www.blogger.com) that I would like 
to own is selling for $3,500. This particular website name would bring dozens of 
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potential clients directly to me. My first knee jerk reaction is that it is worth $3,500 
for sure. However the most I have ever paid for a website is $8 through an online 
site registrar. This leads to the tough question of how you can really assess the 
value of a website. It involves educated guessing, faith that you will remain 
working in the same industry, and a hope that if you needed to others in your 
industry would be willing to purchase it from you at this same price. In the end I 
think I have decided that over a 10 year period this website is sure to bring at 
least one client to me that would enable me to make far more than $3,500 in 
profits, so I am now trying to purchase this website. 
 
Have any of you had similar experiences or thoughts on how to value a website 
name for your business or career? 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 8/07/2007 1 comments    

8/6/07 

Writing towards Career (Sales) Success   

 
One of the best books I have read is The Little Red Book of Selling by Jeffrey 
Gitomer. In this book Gitomer tells the story about how he started writing about 
sales when he was 42 years old. Now in his 50s he is a best selling author and 
millionaire and he attributes all of this to his writing. He has committed himself to 
sitting down and writing 8 pages every single day. 
 
Now instead of cold calling 35 people a day he has 50 qualified prospects calling 
him every day with offers to have him come speak or train their teams. He gives 
this secret of success away freely because he knows that few people have the 
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drive and discipline it takes to write 8 pages a day about anything. Most people 
would rather watch a few hours of t.v. or drink beer and watch baseballs games. 
That is great and probably more relaxing for some people, but for those who do 
enjoy writing and sharing the knowledge they have gained writing can make 
more of a difference in your sales career than anything else. 
 
My first attempt at writing a book was Rainmaker, a 300 page book on sales, 
game theory and negotiation. Now I see as being too long and covering too 
broad of topics but writing the book taught me a lot about the process and 
improved my writing skills in general. What found through my own hard work is 
that once you do get into the 7-10 page/day habit you really start to build quality 
content quickly. You can turn 70 single spaced pages of well written text into a 
full 150-175 page book. My advice to anyone who wants to write their first book is 

1. Start today 
2. Write 7-10 pages a day on anything 
3. Choose a very specific topic for your book 
4. Write first edit later 
5. Use pictures and quotes 
6. Find 2 people to edit each chapter of the book for you once it is completed 
7. Play around with Lulu.com's self book publishing programs 
8. Keep track of your references as you go 
9. If you self-publish pay the $25 for the Microsoft Word program that will 

format your book for you 
10. Email me with any questions and I will save you some time along the way 

I hope to write one book every two years for the next 5 years. If you would like to 
write a book but don't know where to start than send me a quick email and I will 
point in the right direction. I could use a few more friends with a similar 
sales/writing passion. 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 8/06/2007 0 comments    

8/3/07 

Using White Papers in Sales   
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Many sales books and prospects alike say that white papers can help engage 
potential customers and provide value first while also positioning yourself as an 
expert in your field. If this is true why aren't there more white papers on your 
industry? 

1. Most people aren't great writers 
2. Most people don't see the value in writing and sharing expertise. 
3. Most people don't believe they have time to write. 
4. Some people who are technically qualified on writing white papers aren't 

experts in marketing and sales so they may not get their work widely 
distributed. 

5. Maybe there are many white papers out there and you haven't seen them 
yet. Do some niche specific searches on Google to check what your 
competitors have written first. Develop unique content and insights for 
your white paper but steal the non-trademarked or copyrighted styling and 
organizational best practices of the white papers you find for your own use. 

This is great news for you. If you are willing to do the hard work you can stand 
out as an expert and you will in fact become an expert learning more about 
specific niche topics than many of your competitors. 
 
 
What is a White Paper?  
 
White papers are opinion pieces that educate, state a position, suggest a solution 
to a problem, or introduce a new technology or process. 
 
 
Parts Of a White Paper  

·  Abstract 
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·  Problem Description (2-3 paragraphs) 
·  New class of products 
·  Product's use in solving the problem 
·  Conclusion 

 
White Paper Writing Tips  

·  If you don't engage the reader within the first prospect they will never read 
the rest of your white paper. 

·  Focus on pains of the reader, describe those pains and explain the further 
consequences of the current state of business. This will help you connect 
with the qualified prospects who you are targeting. 

·  Focus on education and not self-serving press release information 
·  Write objectively use facts, quotes, statistics, and surveys where possible 
·  Keep your white paper to between 3-4,000 words. 2,000 words seems too 

skimpy sometimes and anything longer most people won't read. 

- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 8/03/2007 0 comments    

8/2/07 

Gaining Responsibility   

one of my friends recently sent me an email asking 
the following question: 
 
"What do you find to be the best way to gain responsibility at work other than just 
doing a good job and being efficient?" 
 
I believe that almost everyone asks this question at several points in their career, 
whether you are in sales, pension plan management, or asking if your customers 
"want fries with that." 
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The list I have compiled from my experience includes: 

1. Do what your boss asks for and then a little more. More in terms of 
professional packaging, potential problems solved, customers or internal 
customers satisfied 
2. Volunteer to work on larger projects that might stretch over a few different 
departments 
3. Start taking notes on what possible ways you could improve how your team, 
company, or yourself could work and wait 3 months to see if they are still 
accurate and then suggest on idea that you have incubated for 3 months to your 
boss. If you spout out ideas without first learning the business politics than you 
might come off as arrogant or too aggressive. 4. Never leave a problem on your 
boss's desk. If there is a problem with your work or something that came up with 
a customer do a little research and put some thought into suggesting the best 
solution you can think of. Your boss is probably very busy and doesn't want to 
listen to your problem if you haven't already came up with a potential solution - 
that just stresses him out more. 5. Join a toastmasters group in your 
building...there used to be one on the second floor and you can go there during 
lunch. 6. Identify a few potential mentors and ask them to lunch or coffee and ask 
for top 5 tips for succeeding at your firm, or top 5 pitfalls to avoid, etc. 7. 
Hopefully by doing the above he will see you as someone he can dump future 
important projects on you without worrying about the results. 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 8/02/2007 0 comments    

Hedge Funds and Private Equity   
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The line between Hedge Funds and private equity is growing more gray each 
year. Many hedge funds are owned by private equity groups and many private 
equity firms are making long-term investments in the ownership of hedge funds.  

Hedge funds and private equity firms have both seen an unprecedented inflow of 
assets and increasing scrutiny from both the FSA and SEC on the regulation of 
their practices and taxation on their profits. 

Many hedge funds and private equity groups have been forming alliances or joint 
ownership structures to share information and investor leads. Many times the 
ripples of market changes felt in a small private equity firm could soon impact a 
long/short Small Cap Growth portfolio of a hedge fund. In the future there will 
probably be an even strong convergence of hedge fund and private equity firms 
as profits as fee levels and profit margins are slimmed and additional firms are 
acquired by large investment groups. 

- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 8/02/2007 0 comments    

7/30/07 

Law Suits and Sales   
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Law Suits and Sales are like oil and water. Avoid litigious business partners, 
customers, and competitors at all costs. A large legal suit against you or your firm 
can take over your whole professional and personal life. Many small firms are put 
out of business not only by the direct costs of pursuing their case in court but 
also by the indirect costs of being distracted away from selling. In 90% of all 
cases most sales professionals should cut bait and re-work another sales route 
when a legal threat in pending. Your reputation, time, and the opportunity costs 
of writing jargon-filled letters between lawyers vs. landing another large client can 
bring your business to a halt. The following is a list of legal considerations that 
should be taken during a sales career. Most of these are more reminders than 
novel ideas and please email me with any additional tips you might have. 

1. Always keep a copy of every contract you sign at home and in your office. 
2. If you are forced to sign a non-compete clause carve out the relationships 

and contacts that you bring in from your friends, past experience, and 
personal networking off the clock. 

3. Always treat an employer or boss as you would want to be treated if you 
were in their position. 

4. Always take the high road. Don't trash your competition or past employers 
behind their backs or to their face. 

5. If you are unsure about which laws or regulations to follow in a gray area 
follow the highest level of ethical standards and compliance rules. 

6. Never send an email or have an instant messaging conversation that you 
wouldn't have right in front of your boss or coworkers. Many large 
corporations scan the emails of all employee for certain keywords and 
many small employers check on their employees because they can't afford 
to have someone substituting selling of company products for selling 
themselves on match.com 
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7. Full disclosure of all past, current or potential future relationships that 
could effect your employer's or customer's long-term interest in working 
with you. 

8. Always have a lawyer review your employment contract before signing it. 
9. Avoid litigation at all costs. Always opt to cut bait and fish somewhere else. 

The biggest fish in the sea gets that way by not being caught. If you start 
cutting ethical corners or filing law suits instead of cashing checks you 
have been caught and you just might get fried. 

- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 7/30/2007 0 comments    

Marketing and Sales Best Practices   

I keep a word document called "Effective Notes" on my computer. Each time I am 
stopped in my tracks by something really valuable whether it be a list in a book, a 
speech, a blog posting, an article, or advice from my a mentor I add it to my 1 
page of effectiveness notes. I usually update this list of best practices once a 
month and I always have at least 4 copies of it printed and laminated. One copy 
is taped to the wall in my shower, one at my desk at work, one on my kitchen 
cupboard at home, and one by my couch. I can't help but run into it every day 
and it ensures that I will never forget the important personal growth and business 
lessons that I have learned. It is a simple idea, but it works. 
 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 7/30/2007 0 comments    

7/28/07 

Hedge Fund Cloning   

I just finished creating a website based on hedge fund cloning. I almost copy 
pasted the whole meat of it right into this blog posting but it can be read online at 
hedge fund clones .com if you are interested. 
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- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 7/28/2007 0 comments    

7/27/07 

6.2 Hobbies of Highly Respected People   

 
 
 

1. They constantly invest in relationships and themselves. They invest in 
education, experience, overcoming new challenges, and they place their 
faith in the use of intangible investments and their long-term payoffs. 

2. Qualified prospects call them. They are a source of value. They give value 
first and as a result are seen as experts in their field. Note: this hobby 
requires a sense of abundance and not scarcity of knowledge. 

3. They have integrity. They know they will succeed in the long-term so there 
is no need to take short-term shortcuts that could spoil their hard work in 
the past. 

4. Excellence. Forget the competition and aim for excellence on your own 
terms focusing on the customer. 

5. Highly respected people are hard workers. There are no shortcuts, no free 
lunch. Highly respected people act like famous or rich business people did 
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on their way up the ladder to success, not how they act now that they 
have their own t.v. show or 3 private jets. 

6. Highly respected people are usually good writing or speakers. Being able 
to professionally and clearly communicate your ideas is critical in most 
fields. Learning how to do this better can be an asset for you to utilize 
every day. 

6.2 They are always learning. Learning about new business models, competitors, 
and opportunities. In the movie "Big Fish" the old witch says the biggest fish in 
the river gets that way by never being caught. They don't explain exactly what 
this means in the movie because it mean different things to different people. 
Highly respected people don't let themselves get caught in unethical practices, 
easily sell-out strategies that hurt their long term plans, or getting stuck in in a rut 
of negative attitudes or self absorption. 
 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 
 

 
 

Posted by Richard Wilson at 7/27/2007 0 comments    

7/26/07 

Sales Journals   

Sales Journals 

 
 
I write in my journal every day. I wouldn't call it a sales journal but I write two 
entries every day, one on my personal life and one on sales. This practice allows 
me to identify the most important things in my life so I can work on first things first 
and more importantly initiates an internal dialog with myself on how I am going to 
tackle one my current challenges. There might be several challenges I am facing 
involving school, personal relationships, or sales but in every case it helps to 
write out what the problem is and how I might possibly solve it. Sometimes it 
becomes obvious that I need to get advice or just have patience when before 
thinking about it and writing down the ideas it seemed stressful. So far my journal 
is about 350 pages long on my computer, usually writing a few paragraphs each 
day. Some things to consider doing while writing in your own journal include 
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·  Separate personal from business idea discussions 
·  Write out everything even if it seems trivial or only a temporary issue 
·  Try consistently writing about the same challenge after reviewing what you 

have written before. Many times you will be in different moods and have 
had different daily experiences that could allow you to come up with 
creative solutions to problems if you consistently come back to them with 
new thoughts. 

·  Include best practices, quotes, or lessons you learned at work. This way 
you can "control f" search for them within word at a later point if you want 
to review them again. 

·  Write for yourself and nobody else. If you use the journal like I do this if for 
your career and personal development and nothing else. 

·  They say you save 5 minutes for every 1 minute that you spend planning. I 
wonder how many years of a fulfilling life you gain for every year that you 
spend writing in your journal every day about your challenges, goals and 
dreams? 

·  Start writing in your journal today. It only takes 5 minutes a day. 

 
- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 7/26/2007 0 comments    

7/25/07 

Hedge Fund Clones   

I just bought HedgeFundClones.com. I am going to develop it into an 
informational portal and keep tabs on whether it really takes off or not. 
 
I should have the website up by August 15th 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com 

Posted by Richard Wilson at 7/25/2007 0 comments    

First Time Author   
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I have just recently (2005) become a first time author and would like to help 
others write their first book. Let me know if you have any questions about how to 
do it or just where to start. Some tips I can provide are: 

1. Start writing 5 pages every day, even if it is just notes on what you might 
write a book about 

2. Define your goals for the book early on. Are you writing it for fun? profits? 
to get your dream job? The answer to this question can change your 
writing process 

3. Check out Lulu.com and Amazon.com's publishing services 
4. Find a mentor or two and a great editor as early in the process as possible 
5. Create a brief marketing plan for your book 
6. Interview experts in the industry as additional references, mentors, or 

book reviewers 

- Richard 
 
Richard C. Wilson 
(503) 789-7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 7/25/2007 0 comments    

7/24/07 

Hedge Fund Sales Positions   

Hedge Fund Sales Positions 

If anyone is looking for hedge fund sales positions let me know. I can put you in 
touch with some hedge fund managers or at least show you where you can find 
information on hedge funds that are looking to hire additional sales and 
marketing professionals. Just call me at (503) 789-7901 or email me at 
Richard@RichardCWilson.com. 
 
- Richard 
 
Richard C. Wilson 
503.789.7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 7/24/2007 0 comments    

Investment Networking   
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How do you become a magnet to other people are networking? I have come up 
with some distinct ways that can help you stand out from the crowd. 
 
 
 
 

1. Chose a niche or define your services in a way that makes you different in 
a valuable way. Focus on large pieces of small pies and using different 
metrics than your competitors do to measure your success. Focus on 
excellence not "beating the competition." 

2. Speaking at as many relevant conferences and events as possible 
3. Writing. Start by writing a journal, a blog, and helpful advice to your past 

clients. Write at least 5 pages every day. 
4. Join Linkedin.com. Grow your network and keep in touch with your top 25 

most valuable advisors. 
5. Improve your professional image. Think 1st class in everything you do. I 

have learned by taking my psychology classes that our first impression of 
someone is made in the first 4 seconds we see them. Too hot to 
practically wear a suit coat? At least walk in with one and smile for 4 
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seconds while you sweat and make a great first impression. How is your 
letterhead and business cards? Do they exist? Do you have a website? 

6. Become weaved into the industry communities that revolve around 
associations and conferences 

7. Smile 27/7 - (yes that includes while you are on the phone) 

- Richard 
 
Richard C. Wilson 
503.789.7901 

Posted by Richard Wilson at 7/24/2007 0 comments    

Hedge Fund Entry Level   

Hedge Fund Entry Level 

Many people find my contact details online and email or call me to ask about how 
to obtain an entry level hedge fund job. I have put together this list as a resource 
for those looking for a little bit of guidance on this subject. 

1. Subscribe to 5-10 free newsletters relating to the hedge fund industry. 
Some places to start might be HedgeWire, HedgeWeek, Fierce Finance, 
and the Albourne Village. 

2. Join Linkedin.com and invite me to join your network - 
Linkedin.com/in/RichardcWilson. Invite others to join and find 10 people 
here who you could get advice from 

3. Purchase 3 books on hedge funds and 3 books on the specific area you 
want to work in such as trading, analytics, or sales. If you are unsure then 
buy a few books in each area or buy a guide on Vault.com to help you 
make sense of the industry. 

4. Make sure your professional image is 1st class. Review your resume 100x 
and make sure that you have not exaggerated a single item on it so you 
can sell hard when you are face to face with the decision maker at a 
hedge fund. 

5. Focus on approaching potential employers with items listed within my 
"What You Can't Teach" blog entry from earlier today (7.24.07). 

6. Call 15 potential employers or sources of advice every day for 10 business 
days. These 150 people will find someone who needs your skills and you 
will find a job. That brings up two questions. Is that a lot of calls? Yes. 
How bad do you want a great entry level hedge fund job? 

7. Offer to work for free for 10 days to show your value after stating the 
ballpark salary range you would be comfortable staying for. 

8. Attend conferences if you can afford to. This will get you face to face with 
dozens of prospective employers. 
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- Richard 
 
Richard C. Wilson 
503.789.7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 7/24/2007 0 comments    

How to Engage Anyone   

 
It seems like sales experts always stress the importance of engaging prospects 
and delivering value to them first. Even though I read this about once a quarter I 
have yet to see a great list of ways to engage different types of prospects so I'm 
going to create one here for those 3 lucky people who read my blog. 
 
Not all of these ideas will be right for you but they will get you thinking and 
hopefully help you connect with a few more prospects that weren't returning your 
phone calls. This list is far from complete so please comment with any additional 
ideas. 

1. Mail a cell phone to the executive you are trying to reach with a 
professional note saying that you have been trying to reach him but his 
phone must not be working so please use this one and give me 3 minutes 
of your time. 

2. Fax your resume or 1 page pitching piece over to your prospect. Not many 
people receive faxes these days so unless you target very large 
corporations your fax will almost certainly be noticed. 

3. Email anyone directly. Having a hard time connecting over the phone? 
Don't have someone's email address? Search the company domain name 
on Google by typing in @richardcwilson.com into the google search field. 
If you scroll down through the results for whatever company's website 
domain you are researching you will eventually find some examples of 
email addresses within their company. Note how they are formated and 
once you see a consistent pattern try guessing the email address of your 
top prospect or two at the firm and email them directly. 
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4. Join them on a cab or limo ride next time they are heading to the airport. 
(Pursuit of Happyness style) 

5. Linkedin.com. - Join it and use it to connect with local business 
professionals who can help your business grow. Invite people from my 
contact list of almost 700 professionals. 
http://www.linkedin.com/in/richardcwilson 

6. Talk to the secretary of your prospect and ask for hints on when you 
should call back or how to best get in touch with the prospect 

7. Write 4 white papers that are valuable and useful to the prospect and send 
him one every month and then call and ask for a 10 minute meeting. 

8. Send 3 qualified leads to your top prospect first and then ask for 10 
minutes of his time (a Jeffrey Gitomer gem. See Gitomer.com for 100's of 
more gems.) 

9. Mail your top prospect a trash can with your 1 page pitch page glued to 
the outside of it and have another one inside of it. Tell them that you know 
they were going through away your marketing materials anyways but you 
just wanted to save him some time, BUT if you ever are looking for our 
type of services please give me a ring and we can talk about how our firm 
can solve your pains (Another Gitomer.com gem.) 

10. Send your prospect the best 3 business books you have ever read 
11. Take two copies of your 1 page pitching piece or resume and roll them up. 

Now stuff each into two separate brand new expensive leather shoes. Mail 
these to your top two prospects that could help you break your sales 
record or give you your dream job. 

- Richard 
 
Richard C. Wilson 
503.789.7901 
Richard@RichardCWilson.com  

Posted by Richard Wilson at 7/24/2007 2 comments    

You Can't Teach This   

Have you ever heard someone say, "you can't buy loyalty like that." Well, they 
were right. You can't buy loyalty, passion, or integrity. In fact if you try to you 
might well end up with the opposite. 
 
One of the best lessons that I have learned while interviewing for jobs and 
interviewing others is that a lot of the factors that go into whether someone gets 
hired or not are things you can't teach people. Many people can be taught 
algebra or how to bake a pie but few people can be taught to be energetic. You 
either are or you are not. Other un-teachable skills that can be highly valuable to 
potential employers include: 
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·  Passion 
·  Creativity 
·  Loyalty 
·  Integrity 
·  Ability to learn quickly 
·  Attitude 
·  Diligence - Investment in yourself 
·  Ambitions 
·  A great smile 

These aspects are often overlooked by employers and not emphasized enough 
by many interviewers. They have helped me both obtained jobs and recommend 
others for competitive positions at international organizations.  

Posted by Richard Wilson at 7/24/2007 0 comments    

 


